RESOLUTION NO. 2022 - @8\ 1

\
A RESOLUTION BY THE BOARD OF COUNTY COMMISSIONERS OF ST. JOHNS COUNTY,
FLORIDA, AUTHORIZING THE COUNTY ADMINISTRATOR, OR DESIGNEE, TO PIGGYBACK
THE SOURCEWELL CONTRACT NO: 101221-VAC AND TO EXECUTE A PURCHASE ORDER FOR
THE PURCHASE OF ONE (1) NEW TITAN COMBINATION JET/VACUUM SEWER CLEANER
FROM SOUTHERN SEWER EQUIPMENT SALES FOR THE SJC UTILITY DEPARTMENT.

RECITALS

WHEREAS, the SJC Utility Department budgeted for a new Sewer Combination Cleaner to be purchased
in Fiscal Year 2022; and

WHEREAS, in accordance with section 302.6.5.4 of the St. Johns County Purchasing Manual, entitled
“Piggyback or Cooperative Purchasing”, the County is authorized to make said purchase subject to the terms and
conditions of Sourcewell Contract #101221-VAC (“Contract™); and

WHEREAS, purchase of the equipment will be funded by the SIC Ufility Department; and

WHEREAS, the County has reviewed the terms, provisions, conditions and requirements of the
Contract and finds that entering into the Contract for the purchase serves a public purpose.

NOW, THEREFORE BE IT RESOLVED BY THE BOARD OF COUNTY COMN[ISSIONERS OF ST.
JOHNS COUNTY FLORIDA, as follows:

Section 1. The above Recitals are incorporated by reference into the body of this Resolution and such
Recitals are adopted as finds of fact.
)
Section 2. The County Administrator, or designee, is hereby authorized to piggyback Sourcewell Contract
No. 101221-VAC for the purchase of one (1) Vac-Con Sewer Combination Cleaner. :

Section 3. In accordance with the terms and conditions of the Contract, the County Administrator, or
designee, is further authorized to execute and issue a purchase order in the amount of $426,579.00 to Southern
Sewer Equipment Sales, the authorized dealer, for the specific truck.

Section 4. To the extent that there are typographical and/or administrative errors that do not change the
tone, tenor, or concept of this Resolution, then this Resolution may be revised without subsequent approval by
the Board of County Commissioners.

ASSED AND ADOPTED by the Board of County Commissioners of St. Johns County, Florida, on
this l day of ™Ma rOf\ , 2022,

BOARD OF COUNTY COMMISSIONERS OF
ST. JOHNS COUNTY, FLORIDA

ATTEST: Brandon J. Paty,

Clerk ;Q}: Cirﬁit Court & Comptroller
By:

Deputy Clerk
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T
Sourcewell Za7
Solicitation Number: RFP #101221 ;

- CONTRACT

_ This Contract is between Sgutcewell, 202 12th Street Nottheast, P.0.'Box 219, Staples, MN
56479 (Sourcewell).and Vac-Con,_ Inc., 969 Hall Park Ro_ad, Green Cove Springs, FL 32043

(Supplier).

Sourcewell is a State of Minnesota IocaI government unit and serwce ,cooperative created
under the laws of the State of Minnesota (Minnesota Statutes Section 123A.21) that offers
cooperative procurement solutions to- government entities. Partlapatlon is open to eligible
federal, state/province, and municipal governmental entities, higher | educatlon K-12 education,
nonprofit, tribal government, and other public entities located in the: ‘United States and Canada.
Sourcewell issued a public solicitation for Sewer Vacuum, Hydro- Excavation, and Municipal
Pumping Equipment with Related Accessories and Supplies from wh1ch Supplier was awarded a
contract. : 0

Supplier desires to.contract with Sourcewell to provide equipment, pi'oducts, or services to
Sourcewell and the entities that access Sourcewell’s cooperative purchasmg contracts
(Partncxpatmg Entities).

|
'
1

1. TERM OF CONTRACT
A. EFFECTIVE DATE. This Contract is effective upon the date of the fihal signature below.

' - | _
B. EXPIRATION DATE AND EXTENSION. This Contract expires November 29, 2025, unless it is
cancelled sooner pursuant to Article 22. This Contract may be extended one additional year

upon the request of Sourcewell and written agreement by Supplier. :

C. SURVIVAL OF TERMS. Notwithstanding any expiration or termination of this Contract, all
payment obligations incurred-prior to expiration or termination will survive, as will the
foIIowmg Articles 11 through 14 survive the expiration or cancellatlon of this Contract. All
rights will cease upon expiration or termination of this Contract.
‘ I
2. EQUIPMENT, PRODUCTS OR SERVICES

A. EQUIPMENT, PRODUCTS, OR SERVICES. Supplier will provide the Eqmpment Products, or
Services as stated in its Proposal submitted under the Solicitation Nulmber listed above.

Rev. 3/2021 ‘ | ( 1
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Supplier's Equipment, Products or Services Proposal (Proposal) is attlached and incorporated
into this Contract. '

All Equipment and Products provided under this Contract must be new and the current model.
Supplier may offer close-out or refurbished Equipment or Products ifithey are clearly indicated
in Supplier’s product and pricing list. Unless agreed to by the Participating Entities in advance,
Equipment or Products must be delivered as operational to the Partic;ipating Entity’s site.

This Contract offers an indefinite quantity of sales, and while substan;tial volume is anticipated,
sales and sales volume are not guaranteed.

B. WARRANTY. Supplier warrants that all Equipment, Products, and Services furnished are free
from liens and encumbrances, and are free from defects in design, materlals, and workmanship. -
In addition, Supplier warrants the Equipment, Products, and. Serwces :are suitable for and will
perform in accordance with the ordinary use for which they are intended. Supplier’s dealers
and distributors must agree to assist the Participating Entity in reachi.‘ng a resolution in any
dispute over warranty terms with the manufacturer. Any manufacturer’s warranty that extends
beyond the expiration of the Supplier’s warranty will be passed on to!'the Participating Entity.

C. DEALERS, DISTRIBUTORS, AND/OR RESELLERS. Updn Contract,execution and throﬁghout
the Contract term, Supplier must. provide to Sourcewell a current meané to validate or
authenticate Supplier’s authorized dealers, distributors, or resellers rjlélative to the Equipment,
Products, and Services.offered under this Contract, which will be incorporated into this
Contract by reference. It is the Supplier’s respon5|b|I|ty to ensure Sourcewell réceives the most
current information. : :

]
}

3. PRICING '
All Equipment, Products, or Services under this Contract will be prlced at or below the price
stated in Supplier’s Proposal. -

When providing pricing quotes to Participating Entities, all pricing quc:)ted must reflect a
Participating Entity’s total cost of acquisition. This means that the quoted cost is for delivered
Equipment, Products, and Services that are operational for their intelﬁded purpose, and
includes all costs to the Participating Entity’s'requested delivery location.

Regardless of the payment method chosen by the Participating Entifyf, the total cost associated
|
with any purchase option of the Equipment, Products, or Services mulst always be disclosed in
"the pricing quote to the applicable Participating Entity at the time of pu rchase.

A. SHIPPING AND SHIPPING COSTS. All delivered Equipment and Products must be properly
packaged. Damaged Equipment and Products may be rejected. If the damage is not readily
- apparent at the time of delivery, Supplier must permit the Equipment and Products to be
_ : X
Rev. 3/2021 : | 2
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returned within a reasonable time at no cost to Sourcewell or its Partlc:patmg Entttles
Participating Entities reserve the right to inspect the Equipment and Products at a reasonable
time after delivery where circumstances or conditions prevent effectlve inspection of the
Equipment and Products at the time of delivery. In the event of the dellvery of nonconforming
Equipment and Products, the Participating Entity will notify the Suppller as soon as possible and
the Supplier will replace nonconforming Equipment and Products w1th conformmg Equ|pment
and Products that are acceptable to the Participating Entity. '

Supplier must arrange for and pay for the return shipment on Equipment and Products that arrive
in a defective or moperable condition,

~ Sourcewell may declare the Supplierjin breach of this Contract if the éupplier intentionally
delivers su bstandar’d or inferior Equipment or Products. '

B. SALES TAX. Each Participating Entity is responsible for supplying the Suppller with valid tax-
exemption certification(s). When ordering, a Participating Entity must indicate if it is a tax-
exempt entity. '

C. HOT LIST®RICING. At any time during'this Contract, Supplier may,of\\fer a specific'selection
of Equipment, Products, or Services at discounts greater than those listed in the Contract.
When Supplier determines it will offer Hot List Pricing, it must be submttted electronically to
Sourcewell in a line-item format. Equipment, Products, or Services may be added or removed
from the Hot List at any time through a Soureewell Price and ProductiChange Form as defined
in Article 4 below.

Hot List program and prlcmg may also be used to discount and llqwdate close- out and
discontinued Equipment and Products as long as those close-out andldiscontinued items are
clearly identified as such. Current ordering process and admmlstratlve fees apply. Hot List -
Pricing must be published and made available to all Participating Entities.

4. PRODUCT AND PRICING CHANGE REQUESTS
Supplier may request Equipment, Product, or Service changes, additions, or deletions at any
time. All requests must be made in writing by submitting a signed So@rcewell Price and Product
Change Request Form to the assigned Sourcewell Supplier Development Administrator. This
-approved form is available from the assigned Sourcewell Suppller Development Administrator.
At a minimum, the request must: :
* Identify the applicable Sourcewell contract number;
 (Clearly specify the requested change; .
o Provide sufficient detail to justify the requested change;

Rev. 3/2021 . ! 3
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¢ Individually list all Equipment, Products, or Services affected by the requested change,
along with the requested change (e.g., addition, deletion, price ghange); and

¢ Include a complete restatement of pricing documentation in Microsoft Excel with the
effective date of the modified pricing, or product addition or del:etion. The new pricing
restatement must include all Equipment, Products, and Services.offered, even for those
items where pricing remains unchanged.

A fully executed Sourcewell Price and Product Change Request Form will become an
amendment to this Contract and will be incorporated by reference.

- 5. - PARTICIPATION, CONTRACT ACCESS, AND PARTICIPATING ENTITY REQUIREMENTS

A. PARTICIPATION. Sourcewell’s cooperative contracts are available and open to public and
nonprofit entities across the United States and Canada; such as federal, state/provmce
municipal, K-12 and higher education, tribal government, and other pubhc entities.

The benefits of this Contract should be available to all Participating Entities that can legally
access the Equipment, Products, or Services under this Contract. A Participating Entity’s

' authority to access this Contract is determined through its cooperative purchasing, interlocal,
or joint powers laws. Any entity accessing benefits of this Contract will be considered a Service
Member of Sourcewell during such time of access. Supplier understands that a Participating
Entity’s use of this Contract is at the Participating Entity’s sole convenience and Participating
Entities reserve the right to obtain like Equipment, Products, or Services from any other source.

Supplier is responsible for familiarizing its sales and service forces with Sourcewell contract use
eligibility requirements and documentation and will encéurage potential participating entities
to join Sourcewell. Sourcewell reserves the right to add and remove Participating Entities to its
roster during the term of this Contract. ‘

B. PUBLIC FACILITIES. Supplier’s employees may be required to perform work at government-
owned facilities, including schools. Supplier’s employees and agents must conduct themselves
in a professional manner while on the-premises, and in accordance with Participating Entity
policies and procedures, and all applicable laws.

6. PARTICIPATING ENTITY USE AND PURCHASING

A. ORDERS.AND PAYMENT. To access the contracted Equipment, Products, or Services under
this Contract, a Participating Entity must clearly indicate to Supplier that it intends to access this
Contract; however, order flow and procedure will be developed Jomtly between Sourcewell and
Supplier. Typically, a Participating Entity will issue an order directly to Supplier or its authorized
subsidiary, distributor, dealer, or reseller. If a Participating Entlty issues a purchase order, it
may use its own forms, but the purchase order should clearly note the applicable Sourcewell

Rev. 3/2021 : . j ) 4
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contract number. All Participating Entity orders under this Contract must be issued prior to
expiration or cancellation of this Contract; however, Supplier performance, Participating Entity
payment obligations, and any applicable warranty periods or other Supplier or Participating
Entity obligations may extend beyond the term 6f this Contract.

Supplier’s acceptable forms of payment are included in its attached Proposal. Participating
Entities will be solely responsible for payment and Sourcewell will have no liability for any
unpaid invoice of any Participating Entity.

B. ADDITIONAL TERMS AND CONDITIONS/PARTICIPATING ADDENDUM. Additional terms and
conditions to a purchase order, or other required transaction. documentatlon may be
negotiated between a Participating Entity and Supplier, such as job or mdustry specific
requirements, legal requirements {e.g., affirmative action or immigration status requirements),
or specific local policy requirements. Some Participating Entities may require the use of a
Participating Addendum; the terms of which will be negotiated directly between the
Participating Entity and the Supplier. Any negotiated additional terms and conditions must
never be less favorable to the Participating Entity than what is contained in this Contract.

C. SPECIALIZED SERVICE REQUIREMENTS. In the event that the Participating Entity requires:.
service or specialized performance requirements not addressed in this Contract (such as e-
commerce specifications, specialized delivery requirements, or other specifications and
requirements), the Participating Entity and the Supplier may enter into a separate, standalone
agreement, apart from this Contract. Sourcewell, including its agents and employees, will not
be made a party to a claim for breach of such agreement. N

\
D. TéRMINATION/ OF ORDERS. Participating Entities may terminate an order, in whole or
in part, immediately upon notice to Supplier in the event of any of the following events:

1. The Participating Entity fails to receive funding or appropriation from its governing body .
at levels sufficient to pay for the equipment, products, or services to be purchased; or

2. Federal, state, or provincial laws or regulations prohibit the purchase or change the
Participating Entity’s reqmrements

E.- GOVERNING LAW AND VENUE. The governing law and venue for any action related to a
Participating Entity’s order will be determined by the Participating Entity making the purchase.

7. CUSTOMER SERVICE x
"*A. PRIMARY ACCOUNT REPRESENTATIVE. Supplier will assign an Accc;Junt Representative to

Sourcewell for this Contract and must provide prompt notice to Sourcewell if that person is
¢hanged. The Account Representative will be responsible for:

Rev. 3/2021 . ‘ , .5
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& Maintenance and management of this Contract;
¢ Timely response to all Sourcewell and Participating Entity inquiries; and
¢ Business reviews to Sourcewell and Participating Entities, if applicable.

B. BUSINESS REVIEWS. Supplier must perform a minimum of ene business review with
Sourcewell per contract year. The business review will cover sales to! Participating Entities,
pricing and contract terms, administrative fees, sales data reports, supply issues, customer
issues, and any other necessary information.

i

8. REPORT ON CONTRACT SALES ACTIVITY AND ADMINISTRATIVE FEE PAYMENT

1 A. CONTRACT SALES ACTIVITY REPORT. Each calendar quarter, Supplier must provide a
contract sales activity report (Report) to the Sourcewell Supplier Development Administrator
assigned to this Contract. Reports are due no later than 45 days after= the end of each calendar
quarter. A Report must be provided regardless of the number:or amount of sales during that
quarter (i.e., if there are no sales, Supplier must submit a report |nd1cat[ng no sales were
made).

_The Report must tontain the following fields: ‘ St
e Participating Entity Name (e.g., (;ity of Staples Highway Department);
¢ Participating Entity Physical Street Address;

e Participating Entity City;

e Participating Entity State/Province;

e Participating Entity Zip/Postal Code;

e Participating Entity Contact Name;

e Participating Entity Contact Email Address;

e Participating Entity Contact Telephone Number;

¢ Sourcewell Assigned Entity/Participating Entity Number;
‘e [tem Purchased Description;

e ttem Purchased Price;

¢ Sourcewell Administrative Fee Applied; and

e Date Purchase was |nv0|ced/sale was recognized as revenue by Suppller

B. ADMINISTRATIVE FEE. In consideration for the support and serwces provided by Sourcewell,

" the Supplier will pay an administrative fee to Sourcewell on all Equmment Products, and
Services provided to Participating Entities. The Administrative Fee must be included in, and not
added to, the pricing. Supplier may not charge Participating Entities more than the contracted
price to offset the-Administrative Fee. : :

The Supplier will submit payment to Sourcewell for the percentage of administrative fee stated
in the Proposal multiplied by the total sales of all Equipment, Products, and Services purchased

Rev. 3/2021 ' 6
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by Participating Entities under this Contract during each calendar quarter. Payments should
note the Supplier’s name and Sourcewell-assigned contract number in the memo; and must be
mailed to the address above “Attn: Accounts Receivable” or remitted electronically to '
Sourcewell’s banking institution per Sourcewell’s Finance department instructions. Payments
must be received no later than 45 calendar days after the end of eacriz calendar quarter.

Suppller agrees to cooperate with Sourcewell in auditing transact:ons under this Contract to
ensure that the administrative fee is paid on all items purchased under this Contract.

l
In the event the Supplier is delinquent in any undisputed administrative fees, Sourcewell
reserves the right to cancel this Contract and reject any proposal sub:mitted by the Supplier in
any subsequent solicitation. In the event this Contract is cancelled by, either party prior to the

~Contract’s expiration date, the administrative fee payment will be du|e no more than 30 days

from the cancellatlon date. :
9. AUTHORIZED REPRESENTATIVE 1

Sourcewell's Authorized Representative is its Chief Procurement Officer.

\

\ T

Supplier’s Authorized Representative is the person named in the Supplier’s Proposal. If
Supplier’'s Authorized Representative changes at any time during this{Contract, Supplier must
promptly notify Sourcewell in writing. |

10. AUDIT, ASSIGNMENT, AMENDMENTS, WAIVER, AND C!ONTRACT'COMPLETE
‘ : : |
A. AUDIT. Pursuant to Minnesota Statutes Section 16C.05, subdivision 5, the books, records,
documents, and accounting procedures and practices relevant to this Agreerffent are subject to
examination by Sourcewell or the Minnesota State Auditor for a minimum of six years from the
end of this Contract. This clause extends to Participating Entities as lt‘relates to business
conducted by that Participating Entity under this Contract. f

B. ASSIGNMENT. Neither party may assign or otherwise transfer its rlrights or obligations under
this Contract without the prior written consent:of the other party and a fully executed .
assignment agreement. Such consent will not be unreasonably W|thheld Any prohibited
assignment will be invalid.

i

. : L | :

C. AMENDMENTS. Any amendment to this Contract must be in writi;ng and will not be effective
until it has been duly executed by the parties. !
|

D. . WAIVER. Failure by either party to take action or assert any right under this Contract will
not be deemed a waiver of such right in.the event of the continuation or repetition of the
circumstances glvmg rise to such right. Any such waiver must be in writing and signed by the

parties. I
|-
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E. CONTRACT COMPLETE. This Contract represents the complete ag:'_reem'ent between the
parties. No other understanding regarding this Contract, whether written or oral, may be used
to bind either party.For any conflict between the attached Proposal and the terms setoutin
Articles 1-22 of this Contract, the terms of Articles 1-22 will govern. '

_F.  RELATIONSHIP OF THE PARTIES. The relationship of the parties is one of independent
contractors, each free to exercise judgment and discretion with regard to the conduct of their

_respective businesses. This Contract does not create a partnership, joint venture, or any other
relationship such as master-servant, or principal-agent.

11. INDEMNITY AND HOLD HARMLES$

Supplier must indemnify, defend save, and hold Sourcewell and its Part|c1pat|ng Entities,
including their agents and employees, harmless from any claims or causes of action, including
attorneys’ fees incurred by Sourcewell or its Participating Entities, arising out of any act or |
omission in the performance of this Contract by the Supplier or its ag'ents or employees; this .
indemnification includes injury or death to person(s) or property alleged to have been caused

by some defect in the EqUIpment Produgts, or Services under this Contract to the extent the .
Equipment, Product, or Service has been used according to its specifications. Sourcewell’s '
responsibility will be governed by the State of Minnesota’s Tort Liability Act (Minnesota

Statutes Chapter 466) and other applicable law. N

12. GOVERNMENT DATA PRACTICES
Suppiier and Sourcewell must comply with the Minnesota Governmeht Data Practices Act,
Minnesota Statutes Chapter 13, as it applies to all data provided by or provided to Sourcewell
under this. Contract and as it applies to all data created, collected, received, stored, used,
maintained, or disseminated by the Supplier under this Contract. -

13. INTELLECTUAL PROPERTY, PUBLICITY, MARKETING, AND ENDORSEMENT
. I

A. INTELLECTUAL PROPERTY

1. Grant of License. During the term of this Contract:
a. Sourcewell grants to Supplier a royalty-free, worldwide', non-exclusive right and -
license to use thetrademark(s) provided to Supplier by Sourcewell in advert[smg and
promotional materials for the purpose of marketing Sourcewell’s relatlonshlp with
Supplier. )
b. Supplier grants to Sourcewell a royalty-free, worIdW|deI non-exclusive right and
license to use Supplier’s trademarks in advertising and promotlonal materials for the
purpose of marketing Supplier’s relationship with Sourcewell.

2. Limited Right of Sublicense. The right and license granted hergin includes a limited right

of each party to grant sublicenses to their respective subsidiaries, distributors, dealers,

. Rev.3/2021 | 8
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resellers, marketing representatives, and agents (collectively “Permitted Sublicensees”) in
advertising and promotional materials for the purpose of marketing the Parties’ relationship
to Participating Entities. Any sublicense granted will be subject to the terms and conditions
of this Article. Each party will be responsible for any breach of this Article by any of their
respective sublicensees.
3. Use; Quality Control.
a. Neither party may alter the other party’s trademarks from the form provided
and must comply with removal requests as to specific uses of its trademarks or
logos.
b. Each party agrees to use, and to cause its Permitted Subllcensees to use, the
other party’s trademarks only in good faith and in a dignified manner consistent with
such party’s use of the trademarks. Upon written notice to the breaching party, the -
: : breaching party has 30 days of the date of the written notice to cure the breach or
the license will be terminated. ' '
4, As applicable, Supplier agrees to indemnify and hold harmless $ourcewe[l and its
Participating Entities against any and all suits, claims, judgments, and costs instituted or
recovered against Sourcewell or Participating Entities by any person on account of the use
of any Equipment or Products by Sourcewell or its Participating Entities supplied by Supplier
in violation of applicable patent or copyright laws. ’ L
5. Termination. Upon the termination of this Contract for any reason, each party, including,
»  Permitted Sublicensees, will have 30 days to remove all Trademarks from signage, websites,
and the like bearing the other party’s name or logo (excepting Sourcewell’s pre-printed
catalog of suppliers which may be used until the next printing). Supplier must return all
marketing and promotional materials, including signage, provided by Sourcewell, or dispose
of it according to Sourcewell’s written directions.

B. PUBLICITY. Any publicity regarding the subject matter of this Contract must not be released
without prior written approval from the Authorized Representatives. Publicity includes notices,
informational pamphlets press releases, research,’reports, signs, and similar public notices
prepared by or for the Supplier individually or jointly with others, or any subcontractors, with
respect to the program, publications, or services provided resulting from this Contract.

- C. MARKETING. Any direct advertising, marketing, or offers with Par'ticipatingiEntities must be
approved by Sourcewell. Send all approval requests to the Sourcewe[l Supplier Development

Administrator assigned to thls Contract.

D. ENDORSEMENT. The Supplier must not claim that Sourcewell endorses its Equipment,
Products, or Services.

Rev. 3/2021 . ' ' 9
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14. GOVERNING LAW, JURISDICTION, AND VENUE

The substantive and procedural laws of the State of Minnesota wili g(i)vern this Contract. Venue
for all legal proceedings arising out of this Contract, or its breach, miust be in the appropriate -
state court in Todd County, Minnesota or federal court in Fergus Falls, Minnesota.

15. FORCE MAJEURE l

. |
Neither party to this Contract will be held responsible for delay or delfault caused by acts of God

or other conditions that are beyond that party’s reasonable control. A party defaulting under .
this provision must provide the other party prompt written notice of I'che default.

16. SEVERABILITY -

If any provision of this Contract is found by a court of competent jurisdiction to be illegal,
unenforceable, or void then both parties will be relieved from al! obli{gations arising from that
provision. If the remainder of this Contract is capable of being performed, it will not be affected
by such determination or finding and must be fully performed.
At t

17. PERFORMANCE, DEFAULT, AND REMEDIES

A. PERFORMANCE. During the term of this Contract, the parties will monitor performance and
address unresolved contract issues as follows:

- 1. Notification. The parties must promptly notify each other of alny known dispute and
work in good faith to resolve such dispute within a reasonable period of time. If necessary,
Sourcewell and the Supplier will jointly develop a short briefing document that describes
the issue(s), relevant impact, and positions of both parties. ;

2. Escalation. If parties are unable to resolve the issue ina timelil manner, as specified
above, either Sourcewell or Supplier may escalate the resolution of the issue to a higher
level of management. The Supplier will-have 30 calendar days to c!ure*an outstanding issue.
3. Performance while Dispute is Pending. Notwithstanding the existence of a dispute, the
Supplier must continue without delay to carry out all of its responsibilities under the
Contract that are not affected by the dispute. If the Supplier fails to continue without delay
to perform its responsibilities under the Contract, in the accomplishment of all undisputed
work, the Supplier will bear any additional costs incurred by Sourcewell and/or its
Participating Entities as a result of such failure to proceed.

‘B. DEFAULT AND REMEDIES. Either of the following constitutes cause to declare this Contract,
or any Participating Entity order under this Contract, in default:

1. Nonperformance of contractual requirements, or
2. A material breach of any term or condition of this Contract.

Rev. 3/2021 10
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The party claiming default must provide written notice of the défaulﬁ, with 30 calendar days to
cure the default. Time allowed for cure will not diminish or eliminate. any liability for liquidated

" or other damages. If the default remains after the opportunity for cure, the non-defaulting
party may: _ |

3

e Exercise any remedy prowded by law. or equity, or
e Terminate the Contract or any portion thereof, including any orders issued against the
Contract. ‘

18. INSURANCE |
I
- A, REQUIREMENTS. At its own expense, Supplier must maintain msurance pollcy(les) in effect
at all times during the performance of this Contract with insurance company(les) licensed or
authorized to do business in the State of Minnesota having an “AM BEST” rating of A- or better,
with coverage and limits of insurance not less than the following: :
|
1. Workers’ Compensation and Employer’s Liability. |
Workers’ Compensation: As required by any applicable law ori regulation.
Employer's Liability Insurance: must be provided in amounts riot less than listed below:
Minimum limits: '
$500,000 each accident for bodily injury by acudent !
$500,000.policy limit for bodily injury by disease - |
$500,000 each employee for bodily injury by disease |
. |
2. Commercial General Liability Insurance. Supplier will maintain insurance, covering its
operations, with coverage on an occurrence basis, and must be subject to terms no less
broad than the Insurance Services Office (“ISO”) Commercial General Liability Form
CGO0001 {2001 or newer edition), or equivalent. At a mmlmum coverage must include -
liability arising from premises, operations, bodily injury and property damage,
independent contractors, products-completed operations mcludlng construction defect,
contractual liability, blanket contractual liability, and personal injury and advertising
injury. All required limits, terms and conditions of coverage must be maintained during
the term of this Contract. |
Minimum Limits: ' l
$1,000,000 each occurrence Bodily Injury and Property Damage
$1,000,000 Personal and Advertising Injury ' r
' $2,000,000 aggregate for Products-Completed operatlons
$2,000,000 general aggregate |

!
3. Commercial Automobile Liability Insurance. During the term of this Contract,

Supplier will maintain insurance covering all owned, hired, and non-owned automobiles
in limits of liability not less than indicated below. The coverage must be subject to terms
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no less broad than ISO Business Auto Coverage Form CA 0001| (2010 edition or newer),
or equivalent. |
Minimum Limnits: ]
$1,000,000 each accident, combined single limit l
|

4. Umbrelia Insurance. During the term of this Contract Suppller will maintain
umbrella coverage over Employer’s Liability, Commercial General Liability, and
Commercial Automobile. !

Minimum Limits: I

$2,000,000 |
|
5. Network Security and Privacy Liability Insurance. During the term of this Contract,
Supplier will maintain coverage for network security and prlva||cy llablllty The coverage
may be endorsed on anather form of liability coverage or wrltten on a standalone
policy. The insurance must cover claims which may arise from-failure of Supplier’s
security resulting in, but not limited to, computer attacks, una:luthorized access,
disclosure of not public data ~ including but not limited to, coinfidential or private
information, transmission of a computer virus, or denial of se;rvice.

Minimum limits: . !

$2,000,000 per occurrence !

$2,000,000 annual aggregate .
Failure of Supplier to maintain the required insurance will constitute ia material breach entitling
Sourcewell to immediately terminate this Contract for default. :

1
‘B. CERTIFICATES OF INSURANCE. Prior to commencing under this Conitract, Supplier must
furnish to Sourcewell a certificate of insurance, as evidence of the insurance required under this
Contract. Prior to expiration of the policy(ies), renewal certificates must be mailed to
‘Sourcewell, 202 12th Street Northeast, P.O. Box 219, Staples, MN 56479 or sent to the
Sourcewell Supplier Development Administrator assigned to this Contract. The certificates must
be signed by a person authorized by the insurer(s) to bind coverage o:n their behalf.
|
Failure to request certificates of insurance by Sourcewell, or failure olf Supplier to provide
certificates of insurance, in no way limits or relieves Supplier of its duties and responsibilities:in
this Contract. :
C. ADDITIONAL INSURED ENDORSEMENT AND PRIMARY AND NON- CONTRIBUTORY
INSURANCE CLAUSE. Supplier agrees to list Sourcewell and its Part|c1pat|ng Entities, including
their officers, agents, and employees, as an additional insured under |the Suppller s commercial
general liability insurance policy with respect to liability arising out of activities, “operations,” or
“work” performed by or on behalf of Supplier, and products and completed operatlons of
Supplier. The policy provision(s) or endorsement(s) must further provide that coverage is
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primary and not excess over or contributory with any other valid, applrcable, and collectible
msurance or self-insurance in force for the additional insureds.

D. WAIVER OF SUBROGATION. Suppliér waives and must'require (by endorsement or
otherwise) all its insurers to waive subrogation rights against Sourcewell and other additional
insureds for losses paid under the insurance policies required by this. Contract or other
insurance applicable to the Supplier or its subcontractors. The waiver must apply to all
deductibles and/or self-insured retentions applicable to the requiredior any other insurance
maintained by the Supplier or its subcontractors. Where permitted by law, Supplier must
require similar written express waivers of subrogation and insurance lclauses from eath of its

s, : N :

subcontractors. : ] .

E. UMBRELLA/EXCESS LIABILITY/SELF-INSURED RETENTION. Thelimits required by this
Contract can be met by either providing a primary policy or in-combination with
umbrella/excess liability policy(ies), or self-insured retention.

19. COMPLIANCE . .

A. LAWS AND REGULATIONS. All Equipment, Products or Services prowded under this
Contract must comply fully with applicable federal laws and regulatlons and with the laws in
the states and provinces in which the Equipment, Products, or Servicés afe sold.
1

B. LICENSES. Supplier must maintain a valid and current status on ali required federal,
state/provincial, and local licenses, bonds, and permits required for the operation of the
business that the Supplier conducts with Seurcewell and Part'icipating: Entities.

. . o

20. BANKRUPTCY, DEBARMENT, OR SUSPENSION C?ERTIFICATION_

Supplier certifies and warrants that it is not in bankruptcy or that it h%'s previously disclosed in

- writing certain information to Sourcewell related to bankruptcy actions. If at any time during
this Contract Supplier declares bankruptcy, Supplier must |mmed|ately notify Sourcewell in
writing. : i

Supplier certifies and warrants that neither it nor its principals are presently debarred,
suspended, proposed for debarment, declared ineligible, or voluntari'ly excluded from programs
‘operated by the State of Minnesota; the United States federal government or the Canadian
government; as applicable; or any Participating Entity. Supplier certifies and warrants that -
neither it nor its principals have been convicted of a criminal offense related to the subject
matter of this Contract. Supplier further warrants that it will provide ilmmediate written notice
to Sourcewell if this certification changes at any time. :

Rev. 3/2021- , ‘ 13
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21. PROVISIONS FOR NON-UNITED STATES FEDERAL ENTITY PROCUREMENTS UNDER
UNITED STATES FEDERAL AWARDS OR OTHER AWARDS

Participating Entities that use United States federal grant or FEMA funds to purchase goods or
services from this Contract may be subject to additional requirements including the
procurement standards of the Uniform Administrative Requirements; Cost Principles and Audit
Requirements for Federal Awards, 2 C.F.R. § 200. Participating Entitiés may have additional
requirements based on specific funding source terms or conditions. V:Vithin this Article, all
references to “federal” should be interpreted to mean the United Sta:tes federal government.
The following list only applies when a Participating Entity accesses Supplier’s Equipment,
Products, or Services with United)States federal fund‘s. |

1
A. EQUAL EMPLOYMENT OPPORTUNITY. Except as otherwise provid!ed under 41 C.F.R. § 60, all
contracts that meet the definition of “federally assisted construction contract” in 41 C.F.R. § 60-
1.3 must include the equal opportunity clause provided under 41 C. F‘R §60-1.4(b), in
accordance with Executive Order 11246, “Equal Employment Opporttlmlty” (30 FR 12319,
12935, 3 C.F.R. §, 1964-1965 Comp., p. 339), as amended by Executiv;e Order 11375, “Amending
Executive Order 11246 Relating to Equal Employment Opportunity,” and implementing
regulations at 41 C.F.R. §-60, “Office of Federal Contract Compliance Programs, Equal
Employment Opportunity, Department of Labor.” The equal opportunity clause is incorporated
herein by reference.

B. DAVIS-BACON ACT, AS AMENDED (40 U.S.C. § 3141-3148). When requured by federal
program legislation, all prime construction contracts in excess of $2, 000 awarded by non-
federal entities must include a provision for compliance with the Davns-Bacon Act(40U.S.C.§
3141-3144, and 3146-3148) as supplemented by Department of Labor regulations (29 C.F.R. § 5,
“Labor Standards Provisions Applicable to Contracts Covering Federally Financed and Assisted
Construction”). In accordance with the statute, contractors must be reqmred to pay wages to
laborers and mechanics at a rate not less than the prevailing wages specified in a wage
determination made by the Secretary of Labor. In addition, contracto:rs must be required to pay
wages not less than once a week. The non-federal entity must place a copy of the current
prevailing wage determlnatlon issued by the Department of Labor in each solicitation. The
decision to award a contract or subcontract must be conditioned upon the acceptance of the
wage determination. The non-federal entity must report all suspectetlj or reported violations to
. the federal awarding agency. The contracts must also include a provision for compliance with
the Copeland “Anti-Kickback™ Act (40 U.S.C. § 3145), as supplemented by Department of Labor
regulations (29 C.F.R. § 3, “Contractors and Subcontractors 6n Public Building or Public Work
Financed in Whole or in Part by Loans or Grants from the United States”}. The Act provides that
-each contractor or subrecipient must be prohibited from inducing, by any means, any person
employed in the construction, completion, or repair of public work, to give up any part of the
~ compensation to which he or she is otherwise entitled. The non-federal entity must report .
all suspected or reported violations to the federal awarding agency. Supplier must be in
compliance with all applicable Davis-Bacon Act provisions. !
1
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C. CONTRACT WORK HOURS AND SAFETY STANDARDS ACT (40 US.C.§ 3701—3708). Where
applicable, all contracts awarded by the non-federal entity in excess lof $100,000 that involve
the employment of mechanics or laborers must include a provision for compliance with 40
U.S.C. §§ 3702 and 3704, as supplemented by Department of Labor regulatlons (29 C.F.R. § 5).
Under 40 U.S.C. § 3702 of the Act, each contractor must be required to compute the wages of
every mechanic and laborer on the basis of a standard work week of 40 hours. Work in_excess
of the standard work week is perm[55|ble provided that the worker is! compensated at a rate of
not less than one and a half times the basic rate of pay for all hours V\irorked in excess of 40
hours in the work week. Thé requirements of 40 U.5.C. § 3704 are applicable to construction
work and provide that no laborér or mechanic must be required to w;ork in surroundings or_
under working conditions which are unsanitary, hazardous or dangerous. These requirements
do not apply to the purchases of supplies or materials or articles ordifnarily available on the
open market, or contracts for transportation or transmission of intelligence. This provision is
hereby incorporated by reference into this Contract. Supplier certlfle's that during the term of
an award for all contracts by Sourcewell resuiting from this procu rement process, Supplier must
’comply with applicable reqmrements as referenced above. i

'-D RIGHTS TO INVENTIONS MADE UNDER A CONTRACT OR AGREEMENT If the federal award
meets the definition of "fundmg agreement” under 37 C.F.R. § 401. 2(a) and the recipient or
subrecipient wishes to enter into a contract with a small business flrm or nonprofit organization
regarding the substitution of parties, assignment or performance of éxperimental,
developmental, or research work under that “funding agreement,” the recipient or subrecipient
must comply with the requirements of 37 C.F.R. § 401, “Rights to Inventions Made by Nonprofit
Organizations and SmaII Business Firms Under Government Grants, Contracts and Cooperative
Agreements,” and any implementing regulations issued by the awardtng agency. Supplier
certifies that during the term of an award for all contracts by Sourcewell resulting from this
procurement process, Supplier must comply with apphcable requnrements as referenced above.
K| ;
E. CLEAN AIR ACT (42 U.S.C. § 7401-7671Q.) AND THE FEDERAL WATER POLLUTION CONTROL
ACT (33U.S.C. § 1251-1387) Contracts and subgrants of amounts in excess of $150,000 require
the non-federal award to agree to comply with all applicable standards, orders or regulations
issued pursuant to the Clean Air Act (42 U.S.C. § 7401- 7671q) and the Federal Water Pollution
Control Act as amended (33 U.S.C. § 1251- 1387). Violations must be reported to the Federal
awarding agency and the Regional Office of the Environmental Protection Agency (EPA).
Supplier certifies that during the term of this Contract W|II comply W|th applicable requirements
as referenced above . i

“F. DEBARMENT AND SUSPENSION (EXECUTIVE ORDERS 12549 AND 12689) A contract award
" (see 2 C.F.R. § 180.220) must not be' made to parties listed on the government wide exclusions
in the System for Award Management {SAM), in accordance with thejOMB.guidelines at 2 C.F.R.
~ §180 that implement Executive Orders 12549 (3 C.F.R. § 1986 Comp.,f p. 189) and 12689 {3
- C.F.R. § 1989 Comp., p. 235}, “Debarment and Suspension.” SAM Exc!usions contains the names

i
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of parties debarred, suspended, or otherwise excluded by agencies, as well as parties declared
ineligible under statutory or regulatory authority other than Executivle Order 12549, Supplier
certifies that neither it nor its principals are presently debarred, suspended, proposed for
debarment, declared ineligible, or voluntarily excluded from participation by any federal
department or agency.

G. BYRD ANTI-LOBBYING AMENDMENT, AS AMENDED (31 U.S.C. § 1|352). Suppliers must file
any required certifications. Suppliers must not have used federal appropriated funds to pay any
person or organization for influencing or attempting to influence an officer or employee of any
agency, a member of Congress, officer or employee of Congress, or.ah employee of a member
of Congress in connection with obtaining any federal contract, grant, or any other award
covered by 31 U.S.C. § 1352. Suppliers must disclose any lobbying with non-federal funds that
takes place in connection with obtaining any federal award. Such discllosures are forwarded
from tier to tier up to the non-federal award. Suppliers must file all certtftcahons and
disclosures required by, and otherwise comply with, the Byrd Anti- Lobbymg Amendment (31
U.S.C. § 1352).

H. RECORD RETENTION REQUIREMENTS. To the extent applicable, Supplier must comply with
the record retention requirements detailed in 2 C.F.R. § 200.333. The!Supplier further certifies
that it will retain all records as required by 2 C.F.R. § 200.333 for a perlod of 3 years after
grantees or subgrantees submit final expenditure reports or quarterl\ or annual financial
reports, as applicable, and all other pending matters are closed.

I. ENERGY POLICY AND CONSERVATION ACT COMPLIANCE. To the extent applicable, Supplier
must comply with the mandatory standards and policies relating to energy efficiency which are
contained in the state energy conservation plan issued in comphance with the Energy Policy

and Conservation Act.

). BUY AMERICAN PROVISIONS COMPLIANCE. To the extent applicallale, Supplier must comply
with all applicable provisions of the Buy American Act. Purchases mati:le in accordance with the

’ Buy American Act must follow the applicable procurement rules calling for free and open
competition.

K. ACCESS TO RECORDS (2 C.F.R. § 200.336). Supplier-agrees that duly authorized
representatives of a federal agency must have access to any books, documents, papers and
records of Supplier that are directly pertinent to Supplier’s discharge of its obligations under
this Contract for the purpose of making audlts examinations, excerpts, and transcriptions. The
right also includes timely and reasonable access to Supplier’s personnel for the purpose of
interview and discussion relating to such documents.

L. PROCUREMENT OF RECOVERED MATERIALS (2 C.F.R. § 200.322). A non-federal entity that is
a state agency or agency of a political subdivision of a state and its contractors must comply
with Section 6002 of the Solid Waste Disposal Act, as amended by the Resource Conservation
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and Recovery Act. The requirements of Section 6002 include procuring only items designated in
guidelines of the Environmental Protection Agency (EPA) at 40 C.F.R.|§ 247 that contain the
highest percentage of recovered materials practicable, consistent with maintaining a
satisfactory level of competition, where the purchase price of the item exceeds $10,000 or the
value of the quantity acquired during the preceding fiscal yearéxceeged $10,000; procuring
solid waste management services in a manner that maximizes energy and resource recovery;
and establishing an affirmative procurement program for procuremelnt of recovered materials
identified in the EPA guidelines. i

M. FEDERAL SEAL(S), LOGOS, AND FLAGS. The Supplier not use the séal(s),_logos, crests, or
reproductions of flags or likenesses of Federal agency officials withomft specific pre-approval.

< N. NO OBLIGATlON BY FEDERAL GOVERNMENT. The U.S. federal goJernment is not a party to
this Contract or any purchase by an Participating Entity and is not subject to any obllgatlons or
liabilities to the Participating Entity, Supplier, or any other party pertaining to any matter
resulting from the Contract or any purchase by an authorized user. i

O. PROGRAM FRAUD AND FALSE OR FRAUDULENT STATEMENTS OR‘RELATED ACTS. The
3 Contractor acknowledges that 31 U.S.C. 38 (Administrative Remedies for False Claims and 04
Statements) applies to the Supplier’s actions pertaining to this Contract or any purchase by a
Participating Entity. ' | :
I

P. FEDERAL DEBT. The Supplier certifies that it is non-delinquent in ilts repayment of any

federal debt. Examples of relevant debt include delinquent payroll and other taxes, audit

disallowance, and benefit overpayments. . |

|

Q. CONFLICTS OF INTEREST. The Supplier must notify the U.S. Office|of General Services,

Sourcewell, and Participating Entity as soon as possible if this Contract or any aspect related to
-the anticipated work under this Contract raises an actual or potentlal| conflict of interest (as

described in 2 C.F.R. Part 200). The Supplier must explain the actual or potential conflict in

writing in sufficient detail so that the U.S. Office of General Services, Sourcewell and

Participating Entlty are able to assess the actual or potential conflict; land provide any additional

information as necessary or requested. '

R.” U.S. EXECUTIVE ORDER 13224. The Supplier, and its subcontractors, must comply with U.S.
Executive Order 13224 and U.S. Laws that prohibit transactions with and provision of. resources
and support to individuals and organlzatlons associated with terrorlsr'n.

i

5. PROHIBITION ON CERTAIN TELECOMMUNICATIONS AND VIDEO SURVEILLANCE SERVICES QR
EQUIPMENT. To the extent applicable, Supplier certifies that during the term of this Contract it
will comply with applicable requirements of 2 C.F.R.'§ 200.216. -
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" T. - DOMESTIC PREFERENCES FOR PROCUREMENTS. To the extent applicable, Supplier certifies "
that during the term of this Contract will comply with applicable requirements of 2 C.F.R. §

200.322.

22. CANCELLATION -

Sourcewell or Supplier may cancel this Contract at any time, with or \:Nithout cause, upcn 60 .
days’ written notice to the other party. However, Sourcewell may cancel this Contract
immediately upon discovery of a material defect in any certification made in Supplier’s
Proposal. Cancellation of this Contract does not relieve either party of financial, product, or
service obligations incurred or accrued prior to cancellation. ' :

Sourcewell

DocuSigned by:

Jurumy Seluwarts,

’ By; COFD2A139006489,.,

Jeremy Schwartz
Title: Chief Procurement Officer

) 11/23/2021 | 8:51 PM CST
Date:

Ap_provéd:

DacuSigned by:

(had (pamth

By: . TEAZBBF31TAB4CC...
Chad Coauette
Title: Executive Director/CEQ

11/24/2021 | 6:46 PM CST

Date:

Rev. 3/2021

Vac-Con, Inc.
DocliSigned by; ;
. d. Dutosis
By; CE5CBA25TAB3411...

M.]. DuBois, President, DuCo, LLC
Title: Authorized Contract Administrator

11/24/2021 | 5:31 AM PST
Date ,
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RFP 101221 - Sewer Vacuum, Hydro-Excavatis

on, and Municipal

Pumping Equipment with Related Accessories and Supplies

‘Vendor Details

Company Name:
Address:

Contact:

Email:

Phone: .
Fax:

HST#:

o

Submission Details

Created On:

Submitted Ori:
Sub.mitted By:

Email:

Transaction #:
Submitter's IP Address:

DuCo, LLC

1079 Tamiami Trl N
#3580
Nokamis, Florida 34275

MJ.DUBOIS

mjdubois@ducollc.com

410-924-1004 . ,
410-924-1004

81-1963530

Thursday August 26, 2021 08:52:11

Friday October 01, 2021 11:10:04

MJ DUBOIS

mjdubois@c:iucollc.com
0b410897-713e-434f-9209-2bd4698d22a6
24.145.112.96

Bid Number: RFP 101221

Vendor Name: DuCo, LLC
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Specifications

Table 1: Proposer ldentity & Authorized Representatives

General Instructions (applies to all Tables) Sourcewell prefers a brief but thorough respanse to each question. Do not merely attach additional documents to your
response without also providing a substantive response. Do not leave answers blank; respond “N/A” if the question does not.apply to you (preferably with an
" explanation). '

Proposer Legal Name (one legal entity only) {In the
event of award, will execute the resulting contract
as "Supplier)

Vac-Con, [nc.
EIN: 36-3846929

P

~+|Green Gove Spnngs FL 32043
. 904»610-6492

brycér@vac-con, com -

2° |identify all subsidiary entities. of the Proposér ‘whose |Vector Technologies LTD RO B
equipment, products, or ser\uces are mcluded in 1he L » *
Proposal, . - e . N 5 - - .

3 Identify all appllcahle assumed names or DBA names of NJA - '
the Proposer or Proposers subsidiaries in Line 1 or *
Line 2 ahove, .

4 Proposer Phys:cat Address B 969 Hall Park Road. o . A

i . Green Cové Springs, FL-32043 4 . )

5 Proposer websne address (or addresses) WAMW.VaC-con.com . . . *

6  |Proposers Authorizéd Representative (naime, titls, ™, DUBOIS Authonzed Comram Admlmstrator * See attached Authorization Letter” ™ oy :

‘-, +|address, efiall dddress & phone) (The representative ;DuCo L % - ’ b T e
o must have authomy to*sugn,lhe “Proposer's ‘Assurance ~ (1079 Tamlaml Tr1 #350 . . . Te
lof Compllance ‘an‘behalf -of the’ Proposer and, in the - Nokomls FL- 34275 kY . : . A
event of .award, wnlJ be expected to.execule the resulting: 410-824-1004 - ) v
. |contract)! . . | mjdiibois@ducalié.corv i L e s

7 Propaser's primary con!acl for lhls proposal (name mle M.J. DuBais, Authorized Conlrect Admlnlstmtor !

address, email address & phone): DuCo, LLC
1078 Tamiami Tri #350 .
Nokomis, FL 34275

: 410-924-1004
mjdubois@ducallc.cam .
8 Praposét'sother contacts for, thls sproposal, if any | Bryce Reuger, Natlonal Sales Manager b .
{(name, tme address, emall address & phone) Vac-Con,JInc . '
: ' . 1969 Hall ‘Park Road } ’

Table 2: Company Information and Financial Strength

lter =

Llnej .

eI T
Question:
s s pdy R

Bid N

umber: RFP 101221.

Vendor Name; DuCo, LLC
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Provide a brief history of your company, including your
company's core values, business philosophy, and
industry longevity related to the requested "equipment,
products or services,

Since 1986, Vac-Con®, Inc. has manufactured more than 9,000 custormr-built, truck-mounted machines
to serve public and private envirenmental markets globally Located, in Green Cove Springs, Flarida, it
is one of the largest producers of specialized vacuum solutlons |nc|ud|ng sewer cleaning , hydro-
excavation, and industrial vacuum equipment in Naph erica,

Vac-Con's goal, from day cne, has been to design and actualize the most powerful and reliable
machines in the industry, in tum allowing them to push| the envelope year after year with unrivaled
innovation. Vac-Gon sells muitiple product lines, including comblnatlon machines, jetting units, and hydro-
excavators far a vast array of diverse applications.

i
In 2012, Vac-Con, Inc. acquired Vector Technologies, LTD. Vector Technologies Ltd; located in
Milwaukee Wisconsin, is & leading world designer and ‘manufacturer of powerful trailer mounted hydro
vactum excavatars, comblnatlnn vacuum & sewer jetters, and sewer jetting units. For over forty years,
Vector designs have set world standards for reliability and performance in a variety of industrial and
specialized markets, Vector has provided solutions to organizations of all sizes for an endless number
of diverse applications.

The purchase of Vector allowed Vac-Con to offer a complete line of innovative, world leading
designed sewer, hydro-excavation and vacuum products both truck and trailer mounted.

Vac-Con beligves in empowering the customer; their missien is to support, design, and manufacture
innovative vacuum and high-pressure water cleaning soluticns that dellver superior performance in
municipal, industrial, and utility markets worldwide. |

In keeping with their customer-centric philosaphy, Vac-Con®, Inc. delivers more than just a product;
they provide unparalleled product support with their customer service, online training modules, and
extensive retwork of authorized dealers.

VagCon®, Inc, employs over 300 people at their Florida locauon and 45 employees at their
Milwaukee W location and is 100% employee-owned, enabling a more focused work environment, on-
site feedback, and around the clock innovation and teslmg

Vac-Con's Florida location is situated on 17 acres, it boas!s a 160 000 squarefoot, newly expanded
facility where they manufacture over 30,000 unique parts that they use on our machines. This state-of-
the-art facility is a result of Vac:Con® eagemess for continuous improvement and an employee-owner
culture centered on advancement through involvement. *

Mission Statement H

“Our mission is to support, design, and manufacture Innovatuve vacuum and high-pressure water
cleaning solutions that deliver superior perfom':ance in munlc:pal industrial, and utility markets
worldwide.”

Vision Statement .
“Our-vision is to be the premier manufacturer of combination sewer cleaning, hydro-excavation,-
industrial vacuum, and high-pressure water jetting eqmpmenl

|We are commltted to providing innovative, high-quality products wnth urrivaled refiability, customer

service, and support to dealers and end-users.

Sustainable growth and employes-ownership value will be achiesved by champicning -career-building
talent and customer-centric initiatives. We will continue to make a positive impact in our local
communities and on the environment.” ,

10

What ‘are your company’s expectallons in the event of
an award‘? .

L s .o -
PR

‘|As.:a ‘current Scrcewell contract tholder, Vac-Con hopes to continue to build on our past -

success. With the contract and provide exceptional sewer cleaning and hydro-excavation equipment

| solution? to all- prospective niembers. Vaé-Con has déveloped a strang following 'with ‘existing

Sourcewell Members and Vac-Con ‘expects "to build on that' momentum adding to your. membershlp
with thé increased advancemént and promation of addmnnal eleclronlc marketing utilizing -ur . premier
parlnershlp with Saurcewell. A newly awarded contract Will allow Vac:Con to ‘cantinue to ‘provide,
Memibers -with great products at a. discounted price to Vac-Con's many ex151mg fhunicipal: customers,

|grow atir municipal base and opeh new opporiunities in_the educational -and. non-profit space.

11

Demonstrate your financial strength and stability with

meaningful data. This could include such.items as
financial statements, SEC filings, credit and bond
ratings, letters of credrt and detailed reference letters.
Upload supporting docurnents (as applicable) in the
document upload section of your respanse.

See the provided attachments, Bank of the West reference letter, D & B credit rating report and
Letter of Good Standing. ,

2

What Is your US imarket ghare for the ‘solutions that
you are proposing? © o

- Wac-Con opera:es in product categories that are, sald. pnmanly 16 the municipal govemiient market

segment and to a smaller degree, the' commeicial markel ségment. Vac-Con's mdrkét share is 29%
as we are considered.the mast innovatlue tost ‘efficient and ‘have a dwerse and ‘comprehensive Ilnev
of prodiicts within: our market. } e - i

13

What Is your Canadian market share for the solutions
that you are proposing?

Vac-Con's Canadian Market Share is 8% Vac-Con has s1gned a new dealer in Canada Westvac
Industrial. Westvac is a leading heavy equipment dealer in western Canada. We are 'looking forward
to the 20+ years experience Westvac has,to help grow our market share in British Columbia, Alberta,
Saskatchewan, Manitoba and Northwest Temitories. Vac-Con has an established dealer located in
Quebec who has been active in that market for over 30 yeas with the Vac-Con product line.

14

5 protectlon? If so, explain_in detail.

Has your busmess .ever petitidned- for bankruplcy

Bid Number: RFP 101221

Nelther Vac-Can narVector has- ever petitioned for bankruptcy protection. ’
: ) - L 2 T e o

. Vendor Name: DuCo, LLC

.
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How is your organization best described: is it a
manufacturer, a distributor/dealerireseller, or a service
provider? Answer whichever question (either a) or b)
just below) best applies to your organizafion.

a) If your company is best described as a
distributor/dealer/reseller (or similar enfity), provide your
written authorization to act as a
distributor/dealerireseller for the manufacturer of the
products proposed in this RFP. If applicable, is your
dealer network independent or company owned?

by  If your company is best described as a
manufacturer or service provider, describe your
relationship with your sales and service force and with
your dealer network in delivering the products and
services :proposed in this RFP. Are these individuals
your employees, or the employees of a third party?

Vac-Con is a manufacturer of a diverse sewer, hydro—excauatmg, and industrial line of equipment. The
complete Ine of equipment is sold, serviced and supponed exclusively through Vac-Con's world-wide

individually owned dealer network.

1
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in pursuit of ‘the business -Gantemplatéd. by ‘this REP.

If appilcable prowde a defailed explanalton outllmng’

be held and actually held; by your organization:
(|nc|udmg third parties and ‘subcontraclors that you' Gss) |

| Flonda Depanmem of' nghway Safety. & Motor Vel'ucles Manufaclurers License MVI1000409!11
the licenses and -certifications that are both ‘required ta °
|Florida’ Bepariment. of. nghway Safe:y & Molor Vehrcles - Dealer Llcense VII1007965!1 ot

i

[ Wisconsin Moter Vehicle Dealer Llcense MV2131 RS

17

Provide all "Suspension or Debamment” information that
has .applied to your organization during the past ten

|years.

|Neither Vac-Con nor Vector has ever received a suspensron or dlsbarmenl

Table 3: Industry Recognition & Marketplace Success

Descnba any relevant industry awards or recognmon
that your company has received in the past five years

First Coast Manufacturer‘s Assocranon - 2018 Manufacturer of the Year 2019 Manufacturer of the
Year, 2019 President's Award i

Best of Clay County - 2019 Best Manufacturing Facility in C[ay County Florida, 2020 Best
Manufacturing Facility in Clay County Florida, 2021 Be‘st Manufacturing Facility in Clay County Florida

National Association of Traller Manufacturers - Vector manufactured units are NATM certified.

National Truck Equipment Association - Most Valuable:Part'ner Award for 5+ years,

—

What -percentage-of your sales arertd the =~ - 7.
govemmental ‘seclor in the past three years, -

| Approximatély 84% of 'Vdg:Con and Vector sales for the last ‘5 years have been ta the, govemment
|sector. These customers typically: consist ‘of municipalities, fownships, counties; and states.

20

What percentage of your sales are to the education
sector in the past three years

Less than 3% of Vac-Con and Vector sales for the last five years have been to the educauon
sector, Vac-Con has increased this number due to the previous Sourcewell Contract held. Vac-Con
looks to, once again, increase this percentage with the next proposed contract award

21

. |List-any state, provmcral or cooperatwe purchasmg
*:|coniracts that-you hdld. What i§_the annual: sales
_ <|volume for each: of these comracls over the past threé

years?

HGAC Contract total -sales for the :last. thiree years is $41 million.

Ohio" TS Contract ; Iotal sales for the last thrée years ‘IS $1.8 million.

Texas Buyboard Contract total sales for the last year held -is. $400K (only held thls year)
Florida Sherrifs Coniract total sales for the last year held. i& $200K {only held" this year) _

22

List any GSA conlracls or Standlng Offers and Supp]y
Arrangements (SOSA) that you hold, What is. the
annual sales volume for each of these contracts over
the past three years?

Vac-Con does not hold any GSA contracts or Standing Offers and Supply Arrangements.

Table 4: References/Testimonials

Line Item 23. Supply reference information from three customers who are eligible to be Sourcewell participating !entities.

R
I

Daver, DE 19903 o

Ently Namer 3 Contact Name .+ T e [PhonoNumbert e
City of Lodi Andrew Richle ’ . |209-269-4927
1331 South Ham Lane Utilities ‘Superintendent ' arichle@lodi.gov
. |Ledi, Califomia See attached Testimonlal . i
Delaware, DOT |Lawrence Hardy ' ’ SOt T T 302-760:2505
P.Q. Box 698 . " |see attactied Testimonial

- lawrence: hardy@delawaregov

Village of Tarrytown
4 Division St.
Tamytown, NY 10581

Louis Martirano
Superintendent Of Public Works
See attached Testimonial . . .

' 91'4~862—1 819
dpw@teamytowngov.com

Bid Number: RFP 101221

Vendor Name: DuCo, LLC
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Table 5: Top Five Government or Education Customers

Line Item 24. Provide a list of your top five government, education, or hon-profit custamers (entity name is optio
. entity is located in, scope of the project(s), size of transaction(s), and dollar volumes from the past three years.

nal), including entity type, the state or province the

Sacramento Area |Govefnment California - CA Sewer Utility Equipment 10 units $3 400 000 00 “
Sewer District i
City. of San (| Goveriment * . “|California= CA; . |Water & Sewsr Utlity Equipment - _ - |6'dmits - T3 T 0T -$2.84()0.0‘00.907
Francisco. -+ > oo |y oo T ) e o b T s " o T R S ]
Miami-Dade Govemment Florida = FL Water & Sewer Utility' Equipment 7 units $2,800,000.00 -
County ) |

_ |Cityiof Phoenix. ' |{Govémmient Afizona-AZ. . |Sewerililty Equipment. |, . 11 uinits yi. <" . .Y|s2g00,00000 - ¢t |
City of Sacramento]Govémment California - CA Sewer Equipment 9 units $3,860,000.00 *

Table 6: Ability to Sell and Deliver Service

¥

Describe your company's capability to meet the needs of Sourcewell participating entities across the US and Caqada, as applicable. Your response should address
in detail at least the following areas: locations of your network of sales and service providers, the number of work‘ers (full-time equivalents) invalved in each sector,
whether these workers are your direct employees (or employees of a third party), and any overlap between the slales and service functions.

Sales force.

Vac-Con customers are supported by intemal teams fult"llmg sales _parts and service needs and
distributes through a worldwide network of exclusive deallers

Vac-Con's internal teams function as support systems foq our. dealer network providing demonstrations,
fraining, troubleshooting and order fulfillment. All Vac-Con sales, parls and service representatives are
employee-owners of Vac-Can, Inc.

Vac-Con's dealer netwark functions as the outward facing sales arm of the Vac-Con business. Their
dealers are contractually exclusive Vac-Con distributors and are trained in the selling, servicing and
maintenance of Vac-Cen equipment. Each dealer is requtred to fulfill specific facility and. department
(service, sales, parts and marketing) requirements to ensure exceptional customer service.

ac-Con's intemal sales team consists of

National Sales Manager, Sales Administrator Supervisor, |Sales Admln:stratwe Support, Inside Sales
Manager, Chassis Sales/Logistic Specialist, Marketing Manager, Multimedia/Graphics Marketing Specialist,
Intemal Sales Support: ‘South Regional Sales Manager, Northeast Regional Sales Manager, Southwest
Regional Sales- -Manager, West Regional Sales’ Manager,| two product demonstrators and a Recycler
Product Specialist

26

| Deater network ‘orcther distribution methods:

5o E ;
e . - . .. L

|see attached detatted Dealer Network Map and' Dealer

Vac-Con's dedler: network ‘functions as the outward facmg sates amy of the Vao—Con bustness Theur o

L dea]ers’ are; contractualty exclustve Vac-Ccn dtstnbutors and are tratned in the sellmg. sewrcmg .and
© malntenance of Vac-Con equtpment

Each dealer is- requu'ed to fulfill specific facmty and .depariment
(sennce sales : parts and marketlng) requirements to ensure exceptlonal customer sennce
w - S

v e

Location Chat . . - :

27

Service force.

Vac-Con and Vector maintain teams of trained service and parts departments at the headquarters In
Green Cove Springs, Florida and Milwaukee, Wiscansin. [Vac-Con and Vector combined employ 6
regional sales managers, 4 product specialists/demonstrators, and 7 service office staff to provide
service support to North America.

The Vac-Con and Vector direct service team is comprised of 7 service techniclans, while the parts and
shipping department employs 12 representatives to fulfill ;parts orders to all dealers.

Vac-Con's .dealer network provides coverage to all 50 stales with 35 exclusive dealerships, Each

|deatership has a team of service representation_and office support to facilitate and process sérvice and

parts to end-users. In addition to factory-provided support Vac-Con dealers are required to maintain
service and repair facilities. Dealer parts departments are expected to maintain an inventory of parts, for
timely fulfillment. Depending on the territory and dealer: size dealers employ between 2 to 15
associates for each department — sales, service, and pats,

See the attached dealer listing with the amount of direct] service techs at each location.

28

|Describe the ordering précess, If orders wil. be:
|tiandled ‘by ‘distributors, déalers or dthers,- explaln thé
: respectlve rcles cf the Proposer and"othiers. ’

Bid Number: RFP 101221

| The ‘Member-or “dealer wil contact a DuCo team:membei

N Vac-Con wﬂl build" the customer equlpment WI|| shlp the
1nspect|on and test. .

T (Contract Admlnlstrator) for ‘initial informatian,
customeridéaler with a quatation :meetifig: the_

coniract quéestions and: quotatlons ‘DuCo Wil provide, the
The' member Will issue. a Plirchase- Order

| Sourcewell Confract requtrements terms and conditions:
d|rectly lo Vao-Con " .

crder o the tocal dealer for, pre-deltvery

The local dealer will then, deliver thie"dnit, train“the Member persannel :and' Vac-
Con will-invoice. the' fiemi/s to the :Meémber. - The. dealer Will receive the praceeds of the sale in: thelrv £
respective tefritory. ThlS will encourage the|r contract parttcipatlcn Wt g

tn the case where-a dealer owns:a stoék unit, that |s to be’ sold 19 the member MJ DuBois will”

-|provide the’ Member a Ietter autharizing the dealer o receive the Purchase«Order directly, This will aflow -
' accuracy in the requtred sales reportmg when. a dealer recelves a PO dlrectty - |

B

M DuBals and her DuCo ‘team will., be the single sotircé: quarterback" for the Sourcewéll Contract

_|sales: and wnl also report the’ sales tg Sourcewell as required,

Vendor Name: DuCo, LLC



DocuSign Envelope 1D: 1FC72ECF-4298-4C15-9C8B-F09AFE408982

29

Describe in detail the process and procedure of
your customer service program, if applicable,
Include your response-time capabilities and
commitments, as well as any incentives that help
your providers meet your stated service goals or
pramises.

Any Sourcewell Member having need for customer servite is encouraged to communicate dlrect[y with
their local dealer. Vac-Con dealers are required to maintain an inventory of parts to quickly service
customer needs. Vac-Con also requires dealers to have factory trained service staff to handle the
custamer's service needs.

Vac-Con- expects our dealer partners to address warrant , Service, and parts issues immediately,
ensuring a corrective respense or action within 12 to 24 hours,

Vac-Con service teams are available 24/7 to assist with| troubleshooting and repair needs ‘with a case

. |closure goal of & days or less for those instances that require intervention from the factory.

30

; Descnbe your ablllty -and- w1l|mgness to provrde your .
} solulrons that deliver superlor pen‘orrnance in mummpal markels

products and’ services to- Sourcewell parlimpallng

|entities” inthe United Stales

*n

A cmlca'l part of the Vag-Con mission i’ to_providé mnovauve vacuum and hlgh pressure water cléaning

.

|as.a us: manufacturer with the vast ma]onty of Vao-Cor sales are generated from mumcrpal customers
{in the “United. States Vac-Con- s ‘comniifled to: providing™ products service, and ‘parts 6 this’ specific

| arket segmeft, “The exélisive .dealer nétwork will: help't i
| procedures. to procure and fquIl orders and prowde sel

em 10 faciltate: the” necessary steps and
and parts suppon in édeh ‘of lhe|r "

34 ¢

restrictions. that’ would. apply to our participating

#

entmes in- Hawan and- Alaska and in Us Terntcnes

s ,; ‘. s 3 designated territories. .. N
31 Describe your ability and willingness to provide” your |Vac-Con is committed to demgnmg, suppomng. and manufacturmg innovative and reliable products for
products and -services to Sourcewell participating their customers across the world.. With two highly capable dealerships providing coverage to the
entittes in Canada. customers of Canada, as well as Vac-Con's existing presence and relationships, Vac-Con is confident
in producing sales and support for this market.
Two dedicated regional sales managers employed by Vac-Con provide additional support for all sales,
service, and parts functions in the Canadian territories, in addition to the company support provxded by
the in5|de sales office at Vac-Con.
32~ |ldentify ary geographic areas. of the Unifed States *|Vac-Con -does nol ‘expect difficutlies in providing excepliona! Ievels of sales and sefvice in’ any
or Canada that you :will NQT.hé fully ‘serving through< geagraphic: areas of the US or'Canada.. . . -
- the ‘proposed -contract, - Ny . e A g ‘, o . ’
33 Identify any Sourcewell pamotpatmg enmy sectors Vac-Can expects to fully service all entity sectors that Sourcewell Members represent.
(l.e., government, education, not-for-profit) that you |
will NOT be fully serving through the proposed !
contract. Explain in detail. For example, does your !
company have only a regional presence, or do other |
cooperative purchasing contracts limit your ability to
promate another contract? |
Define any specific contract requirements ‘or * “IThere will.be no restrictions in sales service and support 6-Hawali, Alaska and in

Jus Temtones -other” than the expense and time allowance‘for ahrppmg All quolahons will show the exlra

cdsts lnvolved pnor 1o 4 Member rssulng a Purchase ‘Order 5o there- are 'no. surpnse fees aﬂer the

|sales. £, I | L L

Bid Number: RFP 101221
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Table 7. Marketing Plan

Descnbe your marketmg strategy tor promoting Vao-Con will train all their lntemal and dealers sales force wrth the assrstance of the DuCo team. Contract

this contract opportunity. Upload Administrator, and make use of Sourcewell's available employees and extensive collection of vendor support
representative samples of your marketing materials. This will be accomplished both by group sales meetings and one-on-one. virtual meetings. DuCo
materials (if applicable) in the document has been training dealerships and manufacturers in marketing and sales of Sourcewell Contracts for over 13
upload section of your response. years with an; abundance of success with many manufacturers,

Vac-Con takes an aggressive approach to' marketing Sourcewell. Vac-Con includes the Sourcewell Logos in
their product brochures (see atlached example) and on their webslte (see aftached screen shot) that. Irnks to
Vac-Con's Sourcewell Contract landing page. '

Vac-Con wants their customers to Immediately know that they |zlre a proud holder of this exclusive contract
and that they can take advantage of this contract whether they are already a member or would like to
become a member. Vac-Con will also include Sourcewell - graphrcs banners at trade shows to¢ further market
their participation. To further ensure that Vac-Con is. fully marketing the value of Sourcewell, they encourage
Vac-Con salespecple and their dealer sales representatives tojattend regional Sourcewell training sessions as
well as utilize the assigned Vendor Support Manager to assist!in answering questions for Members interested
in leaming more about the value of the' Sourcewell procurement process,

36 , | Describe your use of technology .and dlg|tal |Vac-Con has a comprehenslve digital marketlng strategy that engages’ and lnteracts with dealers current
data (e.g., social media, metadata usage) to  |customers, and’ potentral customers .,

efthance niarketing eﬁeolrveness

{The gcal of Vac-Con's digital marketmg tives is to drive brand awareness and. génerate leads, as well
. . ., |a$ increase traffic o their website, :Cll . Vae-Con markets; thraugh varioiis social media platforms
- . {including Facebook;. Linkedin, and lnstagram ‘Vac-Con's mast. c.omprehenslve d|g|tal marketing; strategy is their
' Linkedin program. In addition to distributing, rélevant, .engaging, ‘céntenit ori.a consistent basis, they utilize a .
T y - digital marketing" agency: o Help ‘theém ‘reach’ hundreds of : decrsron makers at municipalties, countres and
< ) govemmenb adencies each week. Linkedin offers a Professional setting ‘wherg Vac-Gon s able o drrectly
o communicate with decision-makers and promete therr products in a helptul and tagtiul manner,
Vac-Con 'utilizes -a dlgltal marketmg agency to asstst with a oomprehensrve SEQ program The|r SEO
program targets industry keywords to help drive traffic to their Websites. Vac-Coii's, focus -rémiding on their
product’ categories and spégific applrcatlons suth as combination imachines, hydro-vacs, sewér cledniig, and
. hydro-excavations Vac-CGon measures their Success with the, SEO program through. arinial ‘websité traffic i
B . increases’ and qualified Ieads genérated” through the website and web-based -applications. Year-over-year, Vac-
7 ' Con has exceeded therr SEO goals -and continue to euolve the program to lncrease our reach.

*sy

‘ I Vac Con actively dlstnbutes communlcatrorls through an email marketlng program The Vac-Con ‘email
. ¥ matketing’ program is thanaged by-the interfial- markefing teaml and reaches over 2,000 dealers and
customers. Cofhmunications -are scheduléd on a monthly basis; and. ¢onsist.of new produét, program and
company updates Vac-Con measures the success of email marketrng campaigns by-open and click-thraugh~
. N A - |rates and qualified leads generated Vac-Con continueés to add ‘new recipientsin both dealér and. €nd-user
R e . calegories éach monih throligh various platforms including ithe websrte sockal med|a and in-person events.

37 In your view, what is Sourcewell's rale in The Sourcewell marketing model has been an effective and impactful strategy for the Vac-Con business, and
promoting contracts arising out of this RFP? is proven by the growth of Sourcewell Contract Sales over thejyears.

How will you integrate a Sourcewellawarded
contract into your sales process? Vac-Con representation has made it a pricrity to collaborate wrth the Sourcewell employees that facilitate their
’ existing contract. The priority of Vac-Con to ensure longevity and success is service-related, and the:
Sourcewell team understands this strategy. Vac-Con. expects Sourcewell to continue with a presence at trade
shows, Getting to Know You events, and Sourcewell Umversrtyle\rents Sourcewell has stepped up to the plate
in planning education and information Wehbinars when travel has not been. available.

Vac-Con is firmly committed to the Sourcewell confract buying concept and agree that it is the way of the
future. Vac-Con has created a session at their National Dealer; Meet‘lngs dedicated solsly to Sourcewel sales
education and training. These sessions include how to properly, sell using the Sourcewell contract, question
and answer perieds, and testimenials from dealers who have had great success. Vac-Con has utilized the
flexibility that Sourcewell contracts offer, and it has become common knowledge for most, of the manufacturer’
dealers to lead the buying process with this contract. Vac-ConIhas sent senior management representatives
annually to the H20 Conference, Vac-Con has also agreed to subsidize the contract fees to make the
Sourcewell contract &ven mare attractive to their respective dealer sales forces. Vac-Con's Confract sales
have grown over the years, and this is a testament of Sourcewell and Vac-Con's commitment to the same
goal “to affer the best products, service.and quantity discounts|in support of our customers/imembers.”

38 Are your products or services available - The ‘products représented -in this responsé do not.lend thémseives. to. E-Pracurement. All of the products

through' .an e-procurement ordering’ pracess? If _|are "made t -Grder.and have an: extreme amount of vanables

|80, deéscribe your e-procurement ‘system and ;

how govemmental and educatlonal clstomers - i

have used . . o o, . | .
I

Table 8: Value-Added Attributes

Lineltem JQuestion * -~ - 7. “. " [Response®"" - AR PR S e
3 Describe any product, equrpment Vac-Can offers several trarnlng components free or oharge to assist operators wnh a better understandmg of
maintenance, or operator training their equipment for operatrons and maintenance. An online training porial hosted on the Vac-Con website
programs that you offer to Sourcewell _|pravides a basic overview of truck models and their functions. Student comprehension is proven by quizzes at
participating entities. Include details, such |[the end of each course. Once a student has successfully oompleted a course, Vac-Con distributes a certificate
as whether training is-standard or of completion. Customer service, parts, sales and marketing departments were involved in making the portal
optidnal, who provides ftraining, and any informative and thorough. This online training is complete with onllne videos that guide the course curriculum *
costs that apply. and user experience. i
In addition to online training, Vac-Con dealers_are equipped to provide hands-on-training at the in-service of the
unit and beyond. All new unit deliveries are made available with hands-on training. Additional training needs can
be scheduled with the dealership.

Bid Number: RFP 101221 Vendor Name: DuCo, LLC
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Describe any technological advancés that
your proposed products or services offer:

Aeraboost with Qmel Drive.—~ The Vac-Con Aeroboost 3-stage fan (patent pendirig) wnh Quiet *Drive fan,
system is a one-of-a-kind upgrade hydrostafic ‘and auxiliary drive ]sysiem that opérates’ the vacuum .and water

|fuActions, lowérs noise emissions, and substantially reduces overall fuel .consumption withaut sacdficing power.
. |The Aeroboost fan itself better balances airflow, resuhmg in ftess turbulence and rhore power.

Titan — The Vac-Con Titan Comblnatlon Machlne is a premium un1t that boasls several |mpresswe features and

* |components “offered - -only by Vac-Con. The Aeraboost Fan_ and Quiet Drive system enhance power by reducing

airflow turbulencs, ndise ‘emissions, and" fuél-consumption. An enhanoed cyclonic separatdt optimizes ‘efficiency -

|and fitration, while- the Ommbus Precision Power CANbUs syslem enhances usabﬂrty and -efficiency.

. Ommbus ‘Précision ‘Power — The OPP' systém by Vac-Con Is a CANbus system’ deS|gned to enhance operator

usability -and  effi iclency: OFP: gives the .operator cantra] over all vacuum, ‘water, and engine ‘functions at a Hi
cenlralized cohfrol panel where the opérator spend the most tlme — al the front of the unit, This coordination of

|systems allows you.to use-as much power s is needed, saving! time anid fuel wh|Ie délivering pracise
., |movements:of the hydrauific components . 1 .

ReelSiart"Hase Cantrol ‘System: The ReelSmart technalogy bnngs hose reel autamation ta. Vac-Con sewer .

cleahers with-a computerized command -cotraller; up to 30 jobs:can :be recorded and stored for future use.

‘[The pay-out fadtage, job Iocations and spéecial instnictions -can be recalled .ahd used for later use, ReelSmart
|handles all hose reel -pay-out and roll in functions, automatically. ; This méans les$ - physical- work for thé

operatar and more -&ffi iciency. and productivity at the Job—sﬂe The customer can record on a USB' drive or
maintain a dally log with its§ MS-Excel data dump This new lec1nology |s avallable in. Engllsh Spanish and
French, . N

M

Describe any “green” initiatives that relate
to your company -or to your products or
services, and include a list of the
certifying agency for each,

Vac-Con manufaduring focuses on waste and environmental protection regulalions in their day—to—day processes.
Pursuant to the Department of Environmental Protectian, Vao-Con is listed as a Low Quantity Waste Generator
which is an ongoing key result area for the company. :
Vac-Con implements a full campus recycling program for cardboard and scrap metal. In addition, paint waste is
minimized through a distillation process that allows the campany tc remain a Low Quantity Wasle Generator,

Vac-Con products themselves are designed to be a proponent oﬁ environmental protection and maintenance.
Their machines ensure that proper sanitation and hygiene standards are met in communities across the world.

The Titan combination machine class also boasts impressive reducuons such as 44% fuel savings and 8%
decrease in noise pallution as compared to other combination machines

The Vac-Con Recycler combination machine .allows for a substantlal savings in water usage, decreasing the use
of freshwater by approxnmately 73% or mare based on average Unit operatlons

42

Ideniify -any thlrd-pany ‘issued eco-labgls,
ratings or cerfifications that your company
has received for the aquipment. ar
praducts included in your Prapasal’ related
to ‘energy efficiency -or conservatlon life-

|cycle design (cradle-to-cradie), or other

green/sustainability factors.

John- Deere performance “certfi catlon 119/2018 see attached i

John Deere performance certification 11/4/12016 ‘see altached i

TigerFlex hose 'manufacturing’ Certification SAE J516- Slandards
‘ “y
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Describe any Women or Minority
Business Entity (WMBE), Small Business
Enfity (SBE), or veteran owned business
cerlifications that your company or hub
partners have obtained. Upload
documentation of certification (as
applicable) in the decument upload
section of your response.

“IMost of the local dealers that will be invalved in this process are SBE, MBE, WMBE or Veteran owned

businesses. The actual participation of each will he dictated by the customer's delivery area. That actual
percentage of SBE, MBE, WMBE or Veteran owned business information will be provided to the customer
upon request prior to the order being placed. \

Vac-Con is also utilizing a Small Woman Owned Business, DuCc;), LLC, to administer any awarded Sourcewell
Conlract, 1

1
Vac-Con is committed to hiring Veterans and Persons with disabilities in their hiring practices.

Vac-Con has many veterans currently emplayed, Vac-Con partners with Vetéran organizations as well as the
Florida Depanment of Rehabilitative Services when recruiting for all positions.

44

-|What unique atiributes doés your

company, your products, or- your sepvices

. |offer 1o Sourcewell participating -entities? -

What makes your proposed. solutions
unique :in your industry as it applies to
Sourcewel] parllmpatlng entities? -

|As a company, Vac-Con is 100% employee-owned through an ESOP facilitated. by their parent company,

Holden ‘Industries, Inc. This unique characteristic of dwnérship allows for every employee to have a significant
impact on dally. opéfations, product development, ‘and company value. Vac-Con employee/owners are driven 1o
provide the .best salutions in the industry as their reputation-and ownersh|p rehes én it, unlike campetitars that
are publicly traded or pnvale[y owned. ;

Aerobeast — The Aeroboost 3- Stage Fan (palent ‘pending) .and Quiet Drive system is the most unique and
impressive fan systérti én the market. Vac-Coh ha§ always beenja:champion of fan systenis and [s renowned
in the industry for their ability to désign and mantifacture the most powerfil and effective fans avallable The

|Aeroboast is their most engineered fan that boasts 44% fuel savmgs 43% decrease in vacuum system X
‘|operating RRM, 25% increase in airflow, 16—30% more horsepuwer, B% decrease in noise pollutian, and 5%

increase in overall Vacuum pressure. . 5, i

|Titan = the Titan ‘combination machine is the new standard in éi:mblnanon units.and boasts impressive, Vac.
Con exclusive components such as the Aeroboost. fan and qulel dnve system upgraded fi hratlon and the

Omnibus Precision Power control system,
- l' % v

‘|Comprehensive Portfo!io - A uanue feature that sets Vac-Can apart is that they offer a combrehenswe portfolio

in combination, hydrg-excavation, and jetting machines. Their umls are available as skid; trailer, and truck-
mounted confi guratlons with variaus optional oomponents to build !these syStems out to fit any customer
application. Vag-Can is oonsidered 1o be a custoni-manufactirer, allowing each unit to be configured to meet

|the ‘customer’s needs best.’

Dual Engine — Vac-Con is the only manufaciurer to offer a dual .engine oomblnation machine. The dual; englne
machine makes cleaning sewers a srmplifed process, ‘while offenng reliabllity and -safety. The 2-engine design
provides independent control of e vaclum and water syslems This éfficient desfgn-allows the chassis engine
to drive the 3-stage fan’ or positive displacement blower vacuum system saving fuel and general wear and tear

Jin the long run.

Bid Number: RFP 101221
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Table 9A: Warranty
Describe in detail your manufacturer warranty program, including conditions.and requirements to qualify, claims procedure, and overal! structure. You

may upload representative samples of your warranty materials {if applicable) in the document upload section of your response in addition to
responding to the questions below.

|
T

R Response R T : Ty “'( g Y

Sawd L
5,2

Lingltem]Q Riu
45 Do your wan'anhes cover all products pans and Iabor? Each new Vac-Con unit is backed by a factory warranty for defeds and workmansmp for

ane year, Longer factory warranty periods are|in place for fans, auxiliary engine water pump
drive components, debris tank, and water tankls

These ‘warranties cover all products, parts anq labor for matemal defect and workmanship.

. i -
Extended multiple year warranties are available to purchase at a "pass through” price for
these OEM oomponents when the original purchase of the machine is made,

i

46 Do’ your warrantres Impose usage resirictions: or othér’ 7 [There are no. Usage Testrictions impased by Vac-Con The. walranties are based on tlme .
. |limitation's dhat adversely affect coverage? . ., . |from adeaptance by the ‘customer and nat haurs of ise of camponents:
47 Do your warranties cover the expense of technicians' travel The wamranty coverage will be reviewed on a!case by case basis with the customer‘s Ioc.al
time and mileage to perform warranty repairs? dealer. Travel time and mileage may be considered to be covered under warranty under .

exireme circumstances. Typically the customer would take their unit in to the local dealer to
) | perform warranty repairs.

48 Are there any geographic reglnns of the Umled States oF ' - /|Thére are ino. géographic locations that can not ‘be served The exclusive Vao-Gon i ( B
Canada {as-applicable) for which you -cannot provide-a j|dealerships and vendor facilities will assist. wrtlg maintenance and servies required -of all Vac-

E cemf 2d techriician. to "perform warranty repalrs? How will - |Con. umts wﬁhrn 1he|r sales terrrlones
Sourcewell pamclpatlng entitigs in these reglons be prowded ‘ -
service for warranty repau’? N . . Vao-Con is capable of ‘providing technlcal suppon and parts 1o cus(omers directly |f their © |+
. > |dealer is: beyond | their “reach®.,” This type of warranty support :must be factory authorized
. . . R prier to work -on the - unit. The cuslomer would simply -call-a Vac-Con Warranty Specialist;
. o co R communlcate ‘the ‘issue of cancem and recewe a written ‘Statement of Warranty Wark, ‘retum

. |ény; defective parts, required o be retumed -and can be issued a Jabor credit'at'the, cumrent
- | dealer warranty’ labor raté that they may usé to purchasé réplacement parts-ih, the future.

49 Will you cover warranty service for items made by other Purchased components will be covered by lhe warranty applicable by the Original Equipment

L]

manufacturers that are part of your proposal, or are these Manufacturer of that component. Vac-Con will .ass|st with coordinating with. these entities to
warranties Issues typically passed on to the original service a unit, but the following items would be eligible for their own OEM warranty. Auxiliary
equipment manufacturer? engines, water pumps, positive displacement blowers, chassis campenents and engines. *

|Vac-Con's OEM partners have dealer representallves throughout the United States and
Canada. Examples of these OEM's are: Johin Deere, Kubo‘ta, Freightliner etc.

50" . _ |What-aré your propgsed exchange ‘and relum programs and . Because ‘edeh unit is, built to order, lhere is no set exchange of Tetum: polrcy ) o i
‘ policies? . . R ' T ’
51 Describe any service contract options for the nems lnc!uded Customers that outsource their warranty, serwce or repair wcrk on therr equipment may

in your proposal. contact the local servicing dealer.. Each dealeri is- independently owned and employs

dedicated parts and service personnel. Vac-Con's dealers have been specifically chosen to
represent their products based on their sustalned financial stability, abilty to provide superior
) {product support both before and after the sa[e It is important to Vac-Con that all of their
dealers have developed a strong trust and commitment with their local customers. All Vac- -
Con dealers have their own in-house maintenance facilities along with road-side mobile
service repair. Each local dealer will have the! capability to provide service contracts and do
so regularly. These service contracts are diclated by case by case customer relationships.
Vac-Con daes not offer service contract options directly to their end users.

Vac-Con offers extended warranties and offers! pass—lhrough extended wamranties on chassis,

Bid Number. RFP 101221 ‘ _ » ’ | Vendor Name: DuCo, LLC
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Table 9B: Performance Standards or Guarantees

Describe in detail your performance standards or guarantees, including conditions and requirements to qualify, ctlaims procedure, and overall structure. You may
upload representative samples of your performance materials (if applicable) in the document upload section of your response in additian to responding to the
questions below.

Line

itemy, =~

Responseg L

P T

52

Describe any performance standards or guarantees
that apply to your services

Vac-Con guarantees all product warrantles ensuring corrponent workmanship and durability. These
warranties can be found in the warranties section of the units manual,

All Vac-Con units undergo a thorough factory inspection; and unit bum-in prior to delivery to the dealer
and end-user. This process ensures accurate operalions of each component and system as ‘specified
by the order build sheet. All Vac-Can units are built with the best products available including
outsourced components that are sourced through- a selective purchasing process by expert purchasing,
engingering, and production teams. Each Vac-Can unit is guaranteed to meet customer specified
requirements regarding vacuum capabilities, water systems, capacity, weight, and dimensfons, _

Vac-Con provides 24-hour technical service support through their factory service team. All Vac-Con
units are guaranteed support by both local Vac-Con representatlon and the factory service team.
Service inquiries will receive a response within 12 to 24 hours of first contact either by local
representation (dealer) or a Vac-Con representative. In- stock parts are guaranteed to ship within 48
hours of order submittal. |

53

Describe eny service $tandards or guarantees that
; epply to your services, (policies, ‘melrics, KFIs etc)

¥

One-Touch Customer Support backs Every Vac-Con®

,‘Vao-Con@‘s part tracking séftware ensures that' they have in |nventory ali the parts customers and
|deéalers rised: wheh. they neéd them. Vac:Con:has a dedlcated service tacllity for. all warranty work,
local repairs, and refurbishing work.” One=Totch Customer Suppart gives your:” 26,000 .square foot
18ervice departmerit, Training center with»expert instn.lctors 2417 real person support hetp line; Over $5
million. in .parts lnuentory, and 24-hour parts shlpment tumaround O

Vaé-Con's'.customers cdn expect o receive enher deale%‘ or.in house servicé contact W|thtn 24 hours of
natice. Vac-Con: has a commitment to"servicé with ‘quality after the initial sale and ingluding any
followup sales. Vac-Con's repeat customers speak to thetr servtce/performance standards 'as 85% of
|their salés are repeat customers, . § . . L L8

.Table 10: Payment Terms and Financing Options

]
i
i
"
1
o &

process? If so,'is there any .additional cost o
Sourcewell pammpatlng eritities- for uslng this process?

Line, ;
ftem: {255 o e S § ‘“ S L
54 Descnbe your payment terms and accepted payment Payment ten'ns are net 30 days unless otherwnse en‘ang d prior to purchase on a case-by case basis.
methods? :
55 |Describe dny leaing or financing options available for vac-Cdn ‘dées ‘utilizé municipal and nen-profil leasing throligh-third party vendors if thefe- is Member Intérest:
use by educational or govemmental entlttes ’ . 3 . ' X . .
Vac-Con does not qucte rates .or terms for leasing, however it should be known fo -Members that we have
- [(this service avellable to them Vat“Con will work with oth er Sourcewell Awarded Vendors; such as NCL, of -
R E - |any Ieastng agency of the Member's. choice.. : L . ) T
56 |Describe any standard fransaction documents that you |[Vac-Con will use- a standard quote document to price each item for Sourcewell Members. Example attached.
propose to use in connection with an awarded contract : i
(order forms, terms and conditions, service level 1
agreements, etc.). Upload a sample of each (as :
applicable) in the document upload section of your :
response |
57 |Do you accept the P-card-procurement and. payment Vag-Con: will nat. -aceept the P-card for payment The typ%icaltransaction $ize daes not lend itsélf to this ”

process

Some Vac-Con dealers w:lt allow parts service, and dealer inventory. to-be patd for by -P-Cards. Each.

| mdl\ndual déaler will be receiving payments dlrectty for; these iitems,. accepting P:card ‘procurement will be' at

their discretion.  Many, dealers do accept this methad \mthout eddmonal fées. Some «dealers. have: Ilmrtatlons .

|on the amount.that can be processed.. B §

Table 11: Pricing and Delivery

Provide detailed pricing information in the questions that follow below. Keep in mind that reasonable price and product adjustments can be made dunng the term of
an awarded Contract as described in the RFP, the template Contract, and the Sourcewell Price and Product Change Request Form.

. Question o

Descnbe your pricmg model (eg.

Bid Number: RFP 101221

line-item discounts or product-category
discounts), Provide detailed pricing data (including standard or list
pricing and the Sourcewell discounted price) on all of the items that you
want Sourcewell to consider as part of your RFP response. If applicable,
provide a SKU for each item in your proposal. Upload your pricing
materials (if applicable) in the document uplead section of your response.

Vac-Con's oﬁ'er is a percentage dlscount from the manufacturer tht pnce to
Sourcewell Members. an all of the Hems being proposed in this offer. Vac-Con's
discount will he based on' a percentage off of the base model unit.

Vac-Con mounts most of their units|on commercial truck chassis (except for the
trailer mounted units). In order to pravide the customer with convenience and the |,
best pricing available, VVac-Con will provrde the truck chassis with no profit
associated or at a pass-through prtoe to the Member. This gives the Member the
ability to utilize quantity discounts that are offered by the chassis manufacturers to
Vac-Con, Vac-Con purchases “pool fruck chassis" at substantial quantity
discounts. Vac-Con will also allow the customer to supply their own chassis in
which to mount the bady.

Vendor Name: DuCo, LLC
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respanse, For exatnple, if the pricing In your response represents a
percentage discount from ‘MSRP ar Ilst state the percentagé -or
percemage range. :

]
»

59 Quantify, the pncmg discount” represemed by ‘the pncmg “propasal in this

‘|Vae-Con is offermg a 5% discount off hase’ umt for the followfng models:

. Vao-Con is offering an 5% acgessdry part dlscount

Vao—Con is oﬁenng a 10% d:scount ‘off ‘base’ Units within the.following categories:
Dual Engirie :Combination Sewer Cleaners _Single Engine Combmetlon Sewer -
Cleaners Dual Titan Sewer Gleaners Smgle Titan Sewer Cleaners XCavator hydro-|
excavalmg ‘models, MXT hydro-excavatlng maodels, - ~Hydrovac hydro-excavatlng

models and all refurb[shment pru:.esF k ) R
HotShot
sewer Jetters, 3 yd, sewer combo umls Vac -Pumper madels, Veclet jeﬂers ©i.
Neptine sewer combo unn Mudsllnger hydro-excavalion units :and VecLoader
mduslnal vacuum lrallers A

E. g 7 [

To qualrry for this discotmt; -
1) .The ‘Member ig only buying Accessaries parts and riot ‘an erifire Uiit; .

2) The Member Purchase Order must be in ‘excess of:$15,000,00. All Member .
Purchase. Orders that quahfy, must have their SW Member Number Clearly stated |«
on the ‘Purchase -Order. - -

60 Describe any quantity or volume discounts or rebate programs that you

+|which may-be referred to as “apén ‘markef’ items or ‘nonstaridard
options”. For example you rhay supply such itémis “at cost’, r “at cost
«Iplus a percéntage,” .or you: may: supply a quote for each ‘such request..

Vac-Con's will offer additional discounts for valume purchases There wiII be an
offer. additional 3% discount off of the base unit discounted price for a single purchase
order for 4 or more units.
Vac-Con does not offer any rebate programs at this time.
61 Prapose a method of facllnatmg “sourced” products or ‘related sérvices,  |It i§ Vac-Con's intention to cover all items avallable on -ouf commercial’ prtoe l|sls

fwill not belistéd. Vac—Con will prowde any - rtems “speclf‘ ¢ 16 Sourcéwell Mermbers

Vac-Cain daés realize from fime. to iime ‘there. iay be individual requirements that

rieeds that Wwe aré gble to. The prlcmg far such'items will be priced' 4t 20% - .
above cost ‘Priar to accepting .an order with ‘Open Market or Sourced Goods
from a ‘Sourcewsall Mémber, Vac-Con will disciiss the: availability “of specmc g
requests and price the. tem. Any’ documentahon of cost that;we can prowde for
these “items will be presénted .on an individual basis. .

62 Identify any element of the total cost of acquisition that is NOT Included
in the pricing submitted with your response. This includes all additional
charges associated with a purchase that are not directly identified as
freight or shipping charges. For example, list costs for items like pre-
delivery inspection, installation, set up, mandatory training, or initial \
inspection. Identify any parfies that impose such costs and their
relationship to the Proposer.

There are several costs not included in the pricing submitted in lhls proposal.
These costs are listed below:

Freight .and Delivery: Freight costs will be pre-paid and added to the Members
Quote and Inveoice. Small items will‘be, -in most cases, delivered by UPS. Other
freight carriers may be utilized in shipments, i.e. Federal Express, DHL and
common carmier for truck freight. The actual cost of shipment will be passed
through to the customer. Vac-Con will not mark up this item for profit,

Minimal handling fees may be added where special packaging is required. The
Member wili be nofified of these charges if applicable prior to order placement.

Federal Excise Tax: Vac-Con is required by law to collect Federal Excise Tax on
any truck mounted unit rated -above, 33,000 GVW. This tax will be added to the
customer invoice as a separate line ilem Vac-Con will pay this tax directly to the
Intemal Revenue Service. The rate of tax is calculated at 12%. Most municipal and
non-profit entities are exempt from this tax. If an exemption certificate .Is provided,
Vac-Con will not be required to collect this tax. N

Mounting Fee: Mounting fees cover the cost of the mounting of the bady on the
desired truck chassis or trailer.

Federally Mandated Items: The cost. of any federally mandated items will be.
passed on to the Member. The current pricing includes any federally mandated
items that are mandated at the time of this proposal. Should there be a Federal
Mandate after the date of this proposal, any cost incumed to. meet the
requirements of this mandate will be passed on to the member. Any costs
applicable will be provided to the Member prior to any Purchase Order being
issued. This fee would typically be charged to meet any future EPA standards that
may arise, An example of such costs would be in meeting Federal Emission
Standards.

Lacal Dealer ‘Pre-Delivery Inspection, On Site Training, and Local Delivery Fees:
These costs are charged by local dealers to inspect, test, in service the unit, local
extended delivery and follow up training. These costs are a pass through cost to
the member from the local dealer.

63 . |if freight, delivery, or shtppmg is an -additional cost to the. Sourcewell
: parﬂcnpatlng -entity, describe in detal[ the complete freight,. shlppmg, and
delivery program

Bid Number: RFP101221

“|negotiated quantity-discounted shlppmg rates and will. pass those

All freight charges are pre-paid andl added to the Member quotatlon for
canvenience, Members. always _have:the choice of picking up,the units at the
factory -or retain a 3rd party; of lhenr choice to deliver the equipment.

The freight "charges Vec-Con charges are at @ pass-through price. Vao-Con has

discaunts:an to. the Members: b . ) 1

Mast 6ffered lte'ms are’ custom: bum'lo customer- specifi catron Antlcrpaled delivery. -
of ftems oidered -on a. stock chassis or ‘customer- supplied chassis is expected to
be,45-90. days after receipt-of ordef or customér chassis. “Anticipated delivery of
an item ordéred on a “special order" ‘chassis 1§ .expected. to_beé 120-180

days after.receipt of order; however! thi$ time can vary greatly deperiding upon
chassis manufacturer back log. !

»

Delwery of truck mounled units WI“ be pre-pald end added to Member Quotanon
and Invoice. . Bo'lh "Dnve-A Wey” serwce and common carrier service wﬂl ‘be used.

Vendor Name: DuCo, LLC
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64 Specifically describe freight, shipping, and delivery terms .or pragrams

available for Alaska, Hawali, Canada, or any offshore delivery.

The shipping and delivery charges ffor Canada, Alaska and Hawaii and any cother
off shore location are the same as|the previously stated delivery programs for the
contiguous US. The shipping charges to the port location will be calculated in the
same manner,
If the customer wishes Vac-Con to|deliver via ocean transport, they will pass on
the negotiated shipping rates that they will pay to the ocean transport carrier to
the Member. It has been Vac-Con's experience that the customers in these
locations usually have their own negotiated rates with shipping carrlers, If this is
the case, Vac-Con will provide the customer shipping to their desired port and
provide the customer with the appropriate documentation required. Vac-Con strives
to provide the equlpmeni as customer specified and to their safisfaction upon
deilvery

65 | Describe’ any unlque distribution’ andlor delivéry 'methods ,or -optidns -
; offered ‘in your proposal )

5

N 3

3

) pricifig to their-customers. . Most . of., Vaa-Cons ‘Dealers do- have units ‘in stock and-

As sialed above, Vae-Con does pass on’ negoilated .competrtwely’ bld frelghi

Member's can jpurchase thiose unils to ‘énhance deiruery times and in: some. cases | -
bettér prices for.any' previous -year's ‘inventory. . ’

Tahle 12: Pricing Offered

:;::: The Pricing Offered in this Proposai Is ' o R ' e @ e . ;
66 |c. belierihan ihe Proposertyprcai]y offers to GPOs cooperatlve procuremeni orgamzatlons or state purchasmg deparimenis Vac-Con fully recognizes the value

of the national Soucewell Contract
! and a such gives the best
discounts available to Sourcewell
Members

Table 13: Audit and Administrative Fee

Llne.”

tsm * - Questlon

67

Specif cally describe any self—audli prooess or program thai you plan io employ
to verify compliance with your proposed Contract with Sourcewell. This process
includes ensuring that Sourcewell participating entities obtain the proper pricing,

Due io ihe unigque nature of our proposed contraci representailon Vao-
Con builds In an autematic audit process. DuCo, LLC, being the
proposed Contract Administrater and ‘single source for Sourcewell

that the Vendor reports all sales under the Contract each quarter, and that the
Vendor remits the proper administrative fee to Sourcewell. Provide sufficient delail
to support your ability to report quarterly sales to Sourcewell as described in the
Contract. template. '

quetations, allows for this self-audit process. Vac-Con will not have to rely
on multiple reports from individual dealerships for an accurate accounting
of sales. DuCo will have the ability to account for every sale at

time of order. There Is no after-the-fact galhering of information. DuCo
prepares the quotation for the Member under the Contract guidelines.
Every Sourcewell Member quotation delineates the Sourcewell Contract
Number. When a Purchase Order is received, Vac-Con will require the
Purchase Order to reference the contract number. This process makes it
clear for all personnel to recognlze that it is.a Sourcewell contract sale.
The order, when received, Is booked and accounted for on the Sourcewell
sales spreadsheet. This makes the end of quarter reporting complete at
the actual end of quarter.

As a secondary check, when Vac-Con receives a payment for a unit, Vac-
Con will verify the contract'used in its purchase. This ensures the correct
accounting for the sale on ‘a second level.

68

If you are awarded a contract, provide a few exampies ‘of intemal metrics ihal
|will be tracked io measure whether you are having success with the contract

i

|wvac-Con sales. are ‘maintained in a- comprehensrve CRM. (Salesforee)
| program that allows for the-sales ‘and: marketing ieams {o determine how
Jmany units are sold- ihrough the Seurcewell contract and addmonal ‘metrics

{quarterly sales through the-coniract'to both-intémal .and ‘extémal sales  «
{teams to evaluate peri'on'nance of both. dealers and regmnal sales
[|representatives.  * | .-

Kawards dealers on an annual bams for their acil\my with the contract

‘|Vaé-Cori vaiues the ability to semoe lhe ‘Sourcewsll Members with their ’
| products.

' Sourcewefl training” classes

regarding these sale. The; Vaé-Can sales team will rack and report on

Vac-Con aciiveiy promotes: dhe use of the_Saurcewell Coniraci and

In-order for them 1o .ensure they are providing.a product that
Scurcewell Members want; »Vac-Gon evaluates' these sales, quarterly and
annually; to ensuré .growth.; Vac-Con will respond accordingly to: specn" c
regional. performance through dealer tralnmg as weli as pammpailon in

Vac-Con -expects to |ncrease saies each year. Vac-Con operates with an -
annual. marketing plan lo ensure that they-maximize their outreach to
potential customers, lnciudmg Sourcewell Memhers in order to achieve”

théir goal, i

69

ldentify a proposed administrative fee that you will pay to Sourcewell for
facilitating, managing, and promoting the Scurcewell Contract in the event that
you are awarded a Contract, This fee is typically calculated as a percentage of
Vendor's sales under the Contract or as a per-unit fee; it is not a line-item
addition to the Member's cost of goods. (See the RFP and template Contract for
additional details.)

Vac-Con proposes an administrative fee of 1% The fee will be caicuiaied
on the Membeér price less Chassls cost, sales tax (if applicable), and
dealer prep/delivery fees. ! .

Table 14A: Depth and Breadth of Offered Equipment Products and Services

Bid Number: RFP 101221
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70 Provide a detailed description of the equipment, Vac-Con Combination Jet/Vac Machines
products, and services that you are offenng in your
praposal. Dual and single engine combination machmes with a range of offerings |nc|ud|ng 2 and 3-stage

centrifugal compressors (fans) or various positive dlsplacement blowers for vacuuming, Water jet
systems ranging from 15 gallons per minute to 120 ga]lons per minute with pressires ranging from
1500PS| fo 4000 PSI. These units are available in a range of sizes with debris tanks from 3 culyd to
16 cufyd and water tanks. from 200 gallons to 1500 gallons Vac-Con has many optional features
offered which are patented.

: Recycler combination machine — This combination machine is up-fitted with a recycler component. The
v recycler allows for debris tank water to be used in lJeu of fresh water, greatly reducing overall water
usage. This feature conserves waler as a “Green Inmallve primarily and allows users to continue to
work in areas where water access Is limited or not available. The Vac-Con Recycler machines can
function as standard combination machines in addition 30 utilizing the recycler features.

Titan' Class combination machines — the Titan combination machines feature the Aeroboost 3-stage fan
- (PATENTED) and offer users an incredible amount of efficiency. The dual engine Titan configuration
results in a 44% fuel savings, 43% decrease in vacuum system operating RPM, 25% Increase in
airflow, 16-30% more horsepower, 8% decrease in noise pollution, and 5% increase In overall vacuum
pressure (lift), These statistics result in a machine that :offers high performance while being very
environmentally friendly in regard to noise and carhon footprint.

Neptune Trailer-Mounted Unit — the Neptune is a combination jet/'vac machine that is either trailer or
skid mounted. It is offered with either a 535 or 845 gallon debris. tank and 225 or 325 galions of
'water tank capacity. This unit is a portable and powerful option in a smaller footprint ideal for schoals,
colleges and small local governments.

Vac-Con Jet ONLY Machines !

VJ375 - a single axle tralle~mounted unit with 375 gallons of water

WI750 — a tandem axle traifer-mounted unit with 750 gallons of water

VIT1500 - a truck-maunted, enclosed jetter unit with 1,500 gallons of water,

Hot Shot — The Hotshot is a truck chassis mounted machme that offers up to 2,500 gallons of water
capacity and is ideal for large sewer and pipeline ‘jetting and cleariing.

Vac-Con Hydro-Excavation Machines
Mudslmger MS — a trailer or skid-mounted hydro-excavahon unit available in 535 or 845 gallon debris

tank and 225 or 325 gallon water capacity. The Mudslinger MS is built to function as-a standalone
unit or as a complement to additional excavation equipment. .

N

Mudslinger MST - The MST is .available on an F850 (EG 000lb) or larger chassis and is offered in *
535 or 845 gallon debris tank and 225 or 325 gallon water capacity. The MST offers the Mudslinger
trailer unit on a convenient small footprint chassis configuration.

Mudslinger MXT — The MXT is a simple, chassis-mounted unit that offers the powerful Vac-Con
system in an easy-lo-use configuration.

Mudslinger CXT - Z The CXT is a chassis-mounted hydro-excavation machine available from 3 to 16
yard debris tank and 800 to 1,300 gallons of water. Thls is the legacy Vac-Con hydro-excavation
machine,

Mudslinger EXT — The EXT is offered in a 12 yard debris tank and 1,500 gallons of water. This unit
features an enclosed operator station, and Insulated water system and compaonents, The EXT'is .
designed for harsh weather and below freezing environment excavation.

Vector Industrial Vacuum units

Industrial vacuum units — high vacuum, high volume industrial material conveyars offering a wide variety
of products suited for heavy duty indusirial cleaning and recovery applications. Noted for their simple
rugged durability, Vector machines can be found around the world on the job in shipyards, mines,
mills, manufacturing plants, oil fields, gas well sites, ref ineries, rail yards, general constriction sites,
infrastructure remediation sites, hazardous gnaterial recovery and demolition operations, commercial
roofing, abrasives and coatings industries, and others. Avallable in trailer mounted units and skid
mounted units.

Vacuum Pumper units

Truck mounted vacuum units available from 1500 gallon tank capac:ty fo 5000 gallen tank capacity
for pumping large quantities of liquid waste. These trucks can be used stand alone or in synchrony
with any other Vac-Con vacuuming equipment.

b Refurbishment Packages '

Refurbishment packages on several different levels for already owned Vac-Con units. These -
refurbishment packages, Bronze, Silver; and Gold, can,help the customer over-haul their Vac-Con unit
when budgets don’t permit replacement units. Refurbishments take place at the factory in Green Cave
'|Springs, Florida

Accessories, wear parts and supplies - A full catalag of accessories; camera solutions, pumps,
nozzles, cutters and common wear items are offered in this respanse.

. Dealer stack, demonstrator, :and reconditioned units are offered in this response. These items offer
solutions for budget challenged members and for those who will need immediate delivery without
having to wait'for new build lead time.

Bid Number: RFP 101221 ‘ Vendor Name: DuCo, LLC
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Within. thls RFP category there may be subralegones
of solutions iList subcategory 1ifles that bést descnbe
your. products and serwces

¥

"|The Vac-Can. "Vac' Pumper" models fit within the grea
4 ser\ncmg equlpmem Sewage pumplng slatlon maintenance eqmpment

‘The Vector VecLoader nffenng fits wnhln Industnal Vac

| Equipment; HEPA, filtiation eqmpmenl categories.

e lrap cleaning eqmpment portable toﬂet -

Ed

uum? Equrpmenl Hazardous ‘Materials' Collectlon :

’,,

Table 14B: Depth and Breadth of Offered:Equipment Products and Services

Indicate below if the listed types or classes of equipment, products, and services are offered within your proposallz

Provide additional comm;ents in the text box

. provided, as necessary. v
72 Sewer vacuums or combination sewer cleaners * Yes Models offéred in this category: Dual Combo, Single Combo, Dual Titan, 1e
~ No Single Titan, 3 yard Combo, Negtune trailer.

73 Hydrd or &l excavation equipmiént - T leves o ' Models offefed in. this category; 'XCavator, MXT (municipal hydro-excavatof), . |

| - . s " No: Hydravac (ufl’ers air and water excavatlon), Mudsllnger trailer excavator :

74 “|Jetters and rodders = Yes Models offered in this category HatShot high pressure sewer jet, Vec .Jet .

i  No high pressure sewer trailer. | )

75 " |Dewatering, mud, trash, and centrifugal. pumps . Yes " |These items aré offered within this-respcnse. F .

76 Pumps used in [ft stations, sewage freatment, water | Yes Models offered in this category: Vac Pumper .
treatment, or water collection facilities  No

77 |Accessories, ‘gupplies. and replacement ‘OF, Wear parts G Yes . e LA nf thesé. rlems are. offered\‘wuhm this response ‘with “a 5% dlscount -
related lo lhe offer:ngs above . T r‘ No B : o 1 . K Qo

Bid Number: RFP 101221

Vendor Name; DuCo, LLC
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Table 15: Industry Specific Questions

Line
ftem_

- Question .

R R L tres

operator safety.

78 - Descnbe any product or equipment features that 1mprove

Operator safety is at the core of Vaa-Con products Vac—Con mtegrates a range of
components and product features that ensure operators can work with and around these
machines-in the safest possible manner, '

- Power Level Wind Guide — an automatedicomponent that brings jetting hose out of the
manhole, limiting the need for an operator to reach in or around the manhole

. .
- Outrigger Leg Magnet — A magnetic leg on the hose reel that assists with lifting service
access point lids saving possible operator injury lifting heavy objects.

- Grate Lifting Hook System — utilizes the boom to remove storm drain gates saving
possible operator injury lifting heavy objects,

- Wireless ‘Remote with E-Stop — allows for wireless operation of the unit reducing the
need for the operator o manually handle equipment. An E-Stop ensures a way to quickly
ferminate all functions in case of an emergency

- Titan Quiet Drive — The.Quiet Drive reduces noise pollutlon by 8%, allowing operators
the ability to hear over the machine for dlrecnons and ‘wamings

- Water Tank Location — lowest center of grawty in 'the industry preventing truck top-heavy
roli-over

The operation of Vac-Con units is perfdrme(li at the front of the unit with hardwired controls
or wireless remotes. Operator safety is better secured with the entirety of the truck
between the operator and oncaming traffic. !

The remote transfer case engagement is located at the front-hose reel and allows for
operators to cantrol functions typically managed inside the cab. This feature Is designed
to start and stop the; engine and engage and disengage the transfer case from the
exterior front of the unit. Operator footsteps- and mavements in and out of the cab are
mitigated, reducing the chance of.injury. In addition, Allison Auto Neutral and Range Inhibit
Functions are used for safety on this component.

uptlme and opératar ‘productivity.

79 Descnbe any ‘product orteqmpment infigvations that increase

PRI

N

- |be recorded’ and stored for future: use.

The Vac-Cen Reéycler is a combiniation’ machiie cutfitted with a recycling component, This
system allows for users to’ use- water already in the plpelme ol recycled watér from ‘the

_ |debris tank to continue operations.- This -function. keeps -an operator on the job all" day

Wwithout the need to Fefill tanks running 50 .GPM @ 3,000 PSl. The time ngen back- 10 a
job by redicing the need to ref I water capacity increase operator effi cnency

B

The Omnlbus Precision Power Controi System gives the operator-contra!® authonty over all

* |vacuum, -water and enginé functions, and at'a centralized control panel, right where. the

operator is working. This coordination of systems allows the operator 1o use as”much
power as Is ‘needed, saving time and fuel whlle allowing' precise movements. of the -
hydraylic components This"system ellmlnates over 250 electrical connections -and over one
mile of wire in a typical Vae-Con bwld

'The Remote Transfer pase Engagementis demgned 1o allow ‘operatars to start and stop

the -engine and dlsengage the: transfer .case’from the front .of the unit. Located on the -

* |front'hose resl, this feature will; limit operator footsteps to.and from- the cab of-the unit-and -

allow a fast job completion, H

ReelSmiarl Hose: Coritral System: The ReeISmart technology brings hose reel automatlon
t0: Vac=Can sewer cleaners With a computenzed ~command contrdller, up.to 30 ;jobs can
The pay-out footage, ‘job locations and- special
instructions ¢an be recalled used for lat use. ReelSmart handles all hosereel ;pay-out -and
roll in functlons automatlcally This' means less physical' work for the operator and more’

|efficiency and productivity at the job-site, The customer can record 6h a USB drive or

mainitain -4 daily 16§ with its MS-Excel data. dump This ‘new lechnalogy s avallable n
English, Spanish and French. - 1 . .

Table 16: Exceptions to Terms, Conditions, or Specifications Form ] !

Line Item 80. NOTICE: To identify any exception, or to request any madification, to the Sourcewell template Cohtract terms, canditions, or specifications, a
Proposer must submit the exception ar requested modification on the Exceptions to Terms, Conditions, or Specifications Form immediately below. The contract
section, the specific text addressed by the exception or requested modification, and the proposed modification must be identified in detail. Proposer's exceptions and

proposed modifications are subject to review and approval of Sourcewell and WI|| not automatically be included in the contract.

Contract Section" .

T
.

{rerm, Conditian;or Specification; '« - <. e

Exception or Prcpé&feﬂ Modification ", %

Documents

Ensure your submission document(s) conforms to the following:

Bid Number: RFP 101221

| Vendor Name: DuCo, LLC
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1. Documents in PDF format are preferred. Documents in Word, Excel, or compatible formats may also be provided.

2, Documents should NOT have a security password, as Sourcewell may not be able to apen the file: [t is your sole responsibility to ensure that the uploaded
document(s} are not either defective, corrupted of blank and that the documents.can be opened and viewed by Sourcewell.

3. Sourcewell may reject any response where any document(s) cannot be opened and viewed by Sourcewell. '

4. If you need to upload mare than cne (1) document for a single item, you should combine the documents into one zipped file. If the zipped file contains more than.
one (1) document, ensure each document is named, in relation to the submission format item responding to. For example if responding to the Marketing Plan
category save the document as “Marketing Plan.”

o Pricing - VacCon Sourcewell Pricelist 8_30_2021.zip - Monday September 27, 2021 14:14:14 '

. ﬂﬂang_a]_s_uengm_and_&anum Financial Strength and Authorzation Letter.zip - Monday September 27, 2021 14:14:25

. - dealers and marketing examples,zip - Monday September 27, 2021 14:14:59 i

» WMBE/MBE/SBE or Related Certificates (optional) |

o Warranty Infarmation (optional) :

» Standard Transaction Document Samples - VACCON STANDARD QUOTE EXAMPLE.pdf - Monday September 27, 2021 14:15:19

» Upload Additional Document - Performance Certs and Testimonials.zip - Monday September 27, 2021 14:15;:36

Bid Number: RFP 101221 ’ Vendor Name: DuCo, LLC
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Addenda, Terms and Conditions

PROPOSER AFFIDAVIT AND ASSURANCE OF COMPLIANCE

| certify that | am the authorized representative of the Proposer submitting the foregoing Proposal with the [egal authonty to bind the Proposer to this Affidavit and

Assurance of Compliance:

1.

11.

!

‘The Proposer is submitting this Proposal under its full and complete legal name, and the Proposer legally emsts in gocd standing in the jurisdiction of its
residence. .

. The Proposer warrants that the information provided in this Proposal is true, correct, and reliable for purposgs of evaluation for contract award.

. The Proposer, inc!udihg any person assisting with the creation of this Proposal, has arrived at this Proposaliindependent[y and the Proposal has been created

without colluding with any other person, company, or parties that have or will submit a proposal under this solicitation; and the Proposal has in all.respects been
created fairly without-any fraud or dishonesty. The Proposer has not directly or indirectly entered into any agreement or arrangement with-any person or
business in an effort to influence any part of this solicitation or aperations ofa resulting contract; and the Proposer has not taken any action in restraint of free
trade or competitiveness in connection with this solicitation, Additionally, if Proposer has worked with a consultant on the Proposal, the consultant {an individual
or a company) has not assisted any other entity that has submitted or will submit a proposal for this solicitati;on.

i

. To the best of its knowledge and belief, and except as otherwise disclosed in the Proposal, there are no rele:vant facts or circurnstances which could give rise to

an organizational conflict of interest. An organizational conflict of interest exists when a vendor has an unfair competitive advantage or the vendor's objectivity
in performing the contract is, or might be, impaired.

. The contents of the Proposal have not been communicated by the Proposer or its employees or agents to aby person not an employee or legally authorized

agent of the Proposer and will not be communicated to any such persons prior to Due Date.of this solicitation.

. If awarded a contract, the Proposer will provide to Sourcewell Participating Entities the equipment, products; and services in a@rdanm with the terms,

conditions, and scope of a resulting contract.
1

. The Proposer po , or will po before delivering any equipment, products, or services, all applicable licenses or certifications necessary to deliver

such, equipment, praducts, or services under any restilting contract. °

. The Proposer agrees to deliver equipment, products, and services through valid contracts, purchase orders, ar means that are acceptable to Sourcewell

Members. Unless otherwise ag,reed to, the Proposer must provide only new and first-quality products and related services to Sourcewell Members under an

‘awarded Contract, .

. The Proposer will comply with all applicable provisions of federal, state, and local laws, regulations, rules, abd orders,

. The Proposer understands that Sourcewell will reject RFP proposals that are marked "confidential' (or "nonpublic,” etc.), either substantially orin their entirety.

Under Minnesota Statutes Section 13.591, subdivision 4, all proposals are considered nonpublic data untit the evaluation is complete and a Contract is
awarded. At that point, proposals become public data. Minngsota Statutes Section 13.37 permits only certain narrowly defined data to be considered a "trade
secret,” and thus nonpublic data under Minnesota's Data Practices Act.

Proposer its employees agents, and subcontractors are not: \
|

. Included on the “Specially Designated Nationals and Blocked Persons” list maintained by the Office of Fareign Assets Control of the Unlted States

Department of the Treasury found at: hitps:/iwww.treasury.goviofacidownloads/sdnlist.pdf, i p
2. Included on the government-wide exclusions lists in the United States System for Award Management f:ound at: https://sam.aovISAMY; or
1
3. Presently debarred, suspended, proposed for debarment, declared ineligible, or voluntarily excluded from programs operated by the State of Minnesota;

the United States federal government or the Canadian government, as applicable; or any Participating Entity. Vendor certifies and warrants that neither it
nor its principals have been convicted of a criminal offense related to the subject matter of this solicitation.

R By checking this box | acknowledge that | am bound by the terms. of the Proposer's Affidavit, have the Iegal‘al.:lthority to submit this Prapasal on behalf.of the
Proposer, and that this electronic acknowledgment has the same legal effect, validity, and enforceability as if | ha]d hand signed the Proposal. This signature will not
be denied such legal effect, validity, or enforceability sclely because an electronlc signature or electronic reoord was used in its formation. - M.J. DuBois, Contract
Administratar, DuCo LLC

"The Proposer declares that there is an actual or potential Conflict of Interest relating to the preparation of its submission, and/or the Proposer foresees an actua! or
potential Canflict of Interest in performing the contractual obligations contemplated in the bid.

G Yes 6 No !

The Bidder acknowledges and agrees that the addendum/addenda below form part of the Bid Document.

Bid Number: RFP 101221

Vendor Name: DuCo, LLC
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Check the box in the column "l have reviewed this addendum™ below to acknowledge each of the addenda.

FlleName .~ - .~ . oot T S - L Lo

AEEe'ndd}B_‘ _Se;.ve r_Vac_Hyd-rd-Ex;:avatlon_?ur; p;_RFP_101 221
Thu September 30 2021 03:28 PM
Addendum_2_Sewear_Vac_Hydro-Excavation_Pumps_RFP_101221
Fri September 10 2021 02:40 PM

Addendum_1_Sewer_Vac_Hydro-Excavation_Pumps_RFP_101221
Thu August 26 2021 05:40 PM

. Jhavereviewedthe. ‘-’
Jbelow addendium and:" - .
. -attachments (it~ . _Fa9%
“applicaple) « * 2",
1o 2
74 2
P 1
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Descrigtion

TRD3611HE/L

SOURCEWELL PRICE
EFFECTIVE 9/30/2021

ol

. Sourcewell

List Price

Discount

-$35,230.84/

"$317,077.56

Sourcewell

Price

TPD3611HE/1300 (824 at 18")

$359,528.20

$35,952.82

$323,575.38

TPD3611HE/1500/(824 at 18*){In¢ludes: Rootsi824:RCS P

* '$366,508:60

$36,650.86|"

TPD3612HE/1000 (824 at 18") |Includes: Roots 824 RCS P{  $359,420.05| $35,942.01] $323,478.05
TPD3612HE/1300/(824 at 18") [Includes: Roots 824 RCS P| .- $366,215.65] $36,621.57|- $329,594:09
TPD3612HE/1500 (824 at 18") |includes: Roots 824 RCS P $373 431 25 $37,343.13| $336,088.13
TPD4211HE/1000.(827.at 18")|Includes: Roots 827:RCS P -+ - 3:120] $35,375.32] - $318,377.88

$36,097.20

$324,874.76

TPD4211HE/1300 (827 t 18")

Includes:

$36,795.45

$331,159.01

TPD4212H E/1000 (827 at 1

] $36,086.49| $324,778.37
|TPP4212HE/1300.(827 at 18") |Inéludes;, Roots P+ $36,765.94|-:5330,893:46
Includes: Roots 827 RCS P $37,487.71| $337,389.39

TPD4212H E/1500 (827 at 18")

{l BRI
~[Includes:

3'Stage Vac-Con| -

$32,861.62|

:$295,754.58

TAQD311H E/1500 Includes: 3 Stage Vac-Con 5335 885.35| $33,588.54] $302,296.82
TAQD312HE/10 “Jincludes: 3 Stage Vac: «s",‘ 1] ++$328;796:80(  $32,879.68| $295,917.12
TAQD312HE/1300 Includes: : - $335,593.45| $33,559.35| $302,034.11
TAQD312HE/1500. .~ : s{includes n{:4:$342,809:05] $34,280.91| .$308,528.15
TAQD311HE/1000 Includes: 3 Stage Vac Con/| $321,680.95] $32,168.10] $289,512.86
MOUNTING BODY.ONTO.CHASSIS .- @ =% " -.$6,618.15 v 1 286,618.15

AQD:Fafi,Drive for Titan:. .~

50/3000; GIANT-7000; CAT 4 CiLir

[3:stage AcroboostA%Cent.

11$38/767.05

50/3000, GIANT 7000, CAT 4 C With Aux Engine Hydrauli _ $41,758.50
6073000, GIANT*7000; CAT #'CLimited Availability, Pléasd! - *$38,767.05
60/2000, GIANT 7000, CAT 4 C $38,767.05

60/2000; GIANT-7000, CAT-4:C

Limited Avallablllty, Please
WithiAux Engine Hydrauli¢-”

©$41;758:50|

80/2000, GIANT 7000, CAT 4 C

lelted Avallablllty, Please

80/2000; GIANT 7000; CAT.4:C

$38 767 05

" [80/2500, GIANT 7000, CATLLC

6 Aluminum

coping Boom with:Pendant’

lelted Avallablllty, Please ] $38,767.05

10' Aluminum Telescoping Boo

m with Pendant Control St

‘[6"Alaminin Telescoping Boon

10"Boom’Inlét, Boom

10' Aluminum Telescoping Boo

10" Boom Inlet, Boom anc‘

$4,538.10

6’ >( -1‘;) ‘-Ca pd |

1 $38,767.05

$41 758 50
. $38,767.05

$38 767 05

538 767 05

‘i $41,758.50

" $38,767.05

$17,673.60

52031120

$26,206.95

$4.538.10




Front Mounted, Artlculatlng to Passenger Slde, 800' (1“) (

54 538 10

PoWér GUIIIe "Reel Power" Ievel wmd gu1de -

$6,542.55

Electro' Magnet.] for: outrlgger legne = -

%66, 786.35

Pinch RoIIer/Tensuoner Device UnabIe to add with hose r

$2 975 70

Hose Footage Counter (Standard:- Driver.Side) /

HE

RUR SO T ar
FHETIEY MU ket R

Hose Footage Counter (Curb Side)

$747 60

Digital electronic footage coun|Standard on Omnibus Pré(”

Metric Hose Counter (Driver Side)

50/3000; GIANT. 7000, GM'5.7. GAS,140 HP

| 5747 60

$1,682.10

50/3000 GIANT 7000 GM 5 7 WIth Aux Englne Hydraullc |

T523,394.00

50/3000 GIANT 7000 GM 8 8 |W|th Aux Englne Hydrauh(

$25,076.10

50/3000,-GIANT-7000; JD 4 CYL TIER 4 DIESEL 140HP

50/3000, GIANT 7000, ID 4 CYIJWlth Aux Englne Hydrauh(

$47,038.95

50/3000; GIANT. 7000, JD.6 CYL-TIER 4 DIESEL' 225:HP "

T §75,586.35

$77,267.40

5073000, GIANT 7000, JD'ACYL|EXPORT. ONLY. :*

50/3000, GIANT 7000, JD 6 CYLWith Aux Engme HydrauII( |

. $9;385.95

80/2500, FMC, JD 4 CYLTIER 4 DlESEL 140 HP

‘"$47,702.55

80/2500;, FMC, GM 8.8'GAS 208 HP.*".

. $25,369.05

80/2500, FMC, GM 8.8 GAS ZOIWIth Aux Engme Hydraullc

$27,050.10

80/2500, FMC;:D6.CYL{TIER 4 DIESEL 225°HP. .

.. $79,242.45

$80,923.50

80/2500, FMC, JD 6 VCYL TIER 4|With Aux Englne Hydraullc
80/2500, FMC, 4D’ 4CYL TIER:3|EXPORT-ONLY ~;- |

7 ¢13,038.90

60/3000, GIANT 7000, GM 5,7 GAS 140 HP

$0.00

60/3000, GIANT 7000, JD 4 CVL TIER 4 DIESEL T40HP. * . ..

$44;048.55

60/3000, GIANT 7000, GM 8.8 GAS 208 HP *

$23,394.00

60/3000; GIANT 7000,.GM 8:8 | With:Alix-Engine Hydrauli¢ - :

752507610

60/3000, GIANT 7000, JD 6 CYL TIER 4 DIESEL 225 HP

$75,586.35

60/3000,:GIANT 7000,'J0 6'CYLWith-Aux Engine Hydrauli¢-.”

577,26740

60/3000, GIANT 7000, JD 4 CYEXPORT ONLY

$9,385.95

165/3000, GIANT 8000,: GV 8.8/GAS 208.HP *. .=+ "+ .

+-$30,871.05|

65/3000, GIANT 8000, GM 8.8 |W|th Aux Engme Hydraullc

$32,553.15

{65/3000,.GIANT 8000, JD,6.CYL TIER 4 DIESEL 225Hp: ¢

+7$83,063.40

$84,744.45|

765/3000, GIANT 8000, JD 6 CYlWith Aux Engme Hydraullc
65/3000, GIANT 8000, JD:4 CYI[EXPORT ONLY, =¥ o "

1$20,515.95

80/3000, FMC, GM 8.8 GAS 208 HP *

$25,369.05

80/3000, FMC, GM 8.8 GAS 20{With AlxEngine Hydrauli¢ -

80/3000, FMC, JD 6 CYL TIER 4 DIESEL 225 HP

$79,242.45

80/3000, EMC, 4D 6 CYL TIER 4 |With Aux Engine Hydraulig: |

580,923.50

80/3000, FMC, JD 6 CYLTIER 3|EXPORT ONLY

$22,592.85

' 56,542.55
T46,28635
$2 975.70

$747 60

| $7_47.60

L5 80,00
$1,682.10
+.623,394.00
$25,076.10
TSHA0a8 55|
$47,038.95

- '675.:586:35
$77 267.40

1 68:385:95
$47,702.55
~:$25,369.05
$27,050.10

. $79,242.45
$80,923.50
£:$13/038:90
$0.00
54408855
$23,394.00
4$25,076.10
$75,586.35
#1$74,267:40
$9,385.95
£7530,87105
$32,553.15

'/ /$83,063:40
$84,744.45
52051595
$25,369.05

. 7$27,050.10
$79,242.45
.5$80;923.50
$22,592.85




80/3000, GIANT:8000; GM 88 GAS 208'HP-*

80/3000, GIANT 8000, GM 8.8 |W|th Aux Englne Hydrauh(

$32 553 15

80/3000, GIANT:8000; JD 6:CYL. TIER 4 DIESEL 2251k

:$83,063.40

80/3000, GIANT 8000, ID 6 CY[|With Aux Engine Hydraullc‘

584,744.45

806/3000, GIANT:8000; JD'6-CYI/EXPORT ONLY:

© 530/068.85

100/2000, FMC, GM 8.8 GAS 2lincludes Larger Hose Ree]

544,219.7@

100/2000,FMC;:1D'6 €YL TIER 4Includes Larger Hose Reel | ;

. 1593,837.45

120/2000,GIANT 8000 , GM 8.4Includes Larger Hose Reel

$55,434.75

120/2000,GIANT;8000;.1D.6 C¥Includes LargerHose Reel |-

.7$103,806:15].

80/2000, GIANT 7000, GM 5.7 GAS 140 HP

$0.00

80/2000; GIANT 7000; GM 8:8 GAS 208HP *./

157339500

80/2000, GIANT 7000, GM 8.8 leth Aux Engme Hydraull(

$25,076.10

‘80/2000 GIANT-7000;-1D 4 CYL TIER'4 DIESEL 140HP

T Sa,08855

80/2000, GIANT 7000, ID 4 CYI.‘ With Aux Englne Hydrauln(

$47,038.95

80/2000, GIANT 7000, 1D:6'CYL TIER'4'DIESEL 225 HP -

Te7s586.3

80/2000, GIANT:7000, 3D 4CYLIEXPORT: ONLY. v

80/2000, GIANT 7000, JD 6 CYLWith Aux Engine Hydraullc '

$77,267.40

60/2000, GIANT 7000, GM 5.7 GAS 140 HP

60/2000, GIANT. 7000,:GM 5:7

With Aux Enginé Hydraulig;

60/2000, GIANT 7000, GM 8.8 GAS 208HP *

$23,394.00

60/2000, GIANT 7000, GV..8:8|With Aux Engine Hydraulig".-

1$25,076:10

60/2000, GIANT 7000, ID 4 CYL TIER 4 DIESEL 140HP

544,048_.55

60/2000, GIANT. 7000, 104 CYIWith Aux Engine Hydrauli

7547,03895

60/2000, GIANT 7000, JD 6 CYL TIER 4 DIESEL 225 HP

$75 586 35

60/2000; GIANT7000, 1D 6 CY[With Aux Engine Hydrauliy 7, 577,

60/2000, GIANT 7000, JD 4CYL|EXPORT ONLY

Debris Bady:"Pawer Flush” System; 8jets ==

- 0$2,506.35

$9,38_5.95 '

Water & Debris Tanks Tied Together

$2,953.65

Winter Recirculating System:fo FEPTO-or Aux Engirie Drive. " -

+-$1,334.55

Winter Recirculating connectigRequires winter recirculat

$576.45

Artic Winter Recifculating Syster Rodder Hose, includes | ..

5167685

Air Purge System \

$1,080.45

Drivers Side Hand Gun Connection’. (&, 0 wio " =i e

T 439060

Rear Hand,Gun Connection |

T $390.60

Front Bumper Hand'Glin Connection. -

i $852,55

Pre-Tank Water Filter {Y-type)

$1,206.45

1/4turriball valve water drain Note: canfiot choose both. -

$591:15

Automatic Continuous Fill System ,

$2 826.60

Folding Sprdy Bar Assémbly with In‘Cab'Controls . =i |

| 454,872.00

Variable Flow Valve (Valve Only ) - nozzles reqwred

$558.60

50! .Capacity Retractable Hand{Hoselincluded”

- $2:647.05

$4,653.60

100’ Capacnty Handgun Hose R{Hose Included

Watér-Ring Assembly (mIet mounted)

$2,866.50

TTE35,871.05

_WS32_553 _15

" $84.744.45

$30,068:8 5

$44,219.70

£ 7$93,837.45

_$55,434.75

-3 %$23,394:00

$25,076.10

544,048,555

$47 038 95

$77,267.40

+1.59,385.95

‘, NSO 0'0

$23 394 00

52507610

544,048.55

1 47,038:95

$75 586 35

] $9,385.95

. 0$2,506:35

$2,953.65

T

$1 080 45

5390.60 :

T samass

$1,206.45

$2,826.60

.1 /54,872.00

$558.60

$4,653.60

TT82,866.50




Pulsation Feature for Water Pump

$7,290.15

Lateral €leaning:Kit w/150'x:A%" Hose w/Nozzle, Dolly stf- s

T

. $4;113:90

$7 290 15

Lateral Cleanlng Kit w/200" x 1/2" Hose w/Nozzle, Permar

$7 591 50

Lateral Cleaning Kitw/400" Hose w/Nozzle, Permanently { . -8

$7 591 50

Water Pump Remote Oil Dra|n|

1"$9,498.30

Gaté Valve at-Water Pump Tnlet: -

Winter Recirculating connectio

Requires wmter remrcu[at

$349.65

Wititer Recirculating connectia

Requires winter recirculat| .

| 857645

0 8576145

Hydroexcavatlon Pkg Inc- SOa€T‘f" Handgun Hose Reel w/ ﬁ

$8,302.35

$8,302.35

Electronic Titan Style Water Lével-Gauge

©$1,992:90

TTS1,95290

Upgrade ball valves 1A%" plumbing + heavy duty ball valv

§721.35

$721.35

25 Hand Gun Hose Exten5|on

$340.20

$340.20

50%Hand Gun Hose:Exténsion

Water Ring (Ring Only)

$603.75

5603 75

Hand Gun Assembly.(2) Hand

T AdUSt0 Shre

Cam-locks for Water Fill Hose

$308.70

5308 70

Cam-locks-for:Rear-Drain Hose|:

7843575

T sasTs

Additional Water Tank Sight Guage (Drtvers Side)

$238 35

711 30906 A 48" Extensmn for

Must choose 711-53686.H

$238.35

tH 1692155

711-TBA 72" Extension for 711

Must choose 711-53686 H

$236.25

$236.25

711-30903 High-pressure'hand

No‘extensions availablé-~|-

$1,378.65

S

711-30903T Turbo Jet with Sin

No extensions available

51,3897.15

Sl 389 15

711-30903A Muttiple Forward.

NG extens:onstavallable

C70 Nozzle, WiFi Connected

WiFi connected C70 nozzle .

$24,766.35

Vanguard Pathogén Défense 5y

400 x-3/4! Jet Rodder Hose -'S

3000 psi/7500.ps

Includes: SS Housing,:6061- - :$17,358.60

$24 766 35

2 $17,358.60

500' x 3/4" Jet Rodder Hose

3000 psi/7500 psi

$576 45

$576 45

600" x 3/4" Jet Rodder Hose ..

3000 psi/7500 651 -

.. 81;,150.80

T S1,150,80

700" x 3/4" Jet Rodder Hose - {

3000 psi/7500 psi

$1,723.05

$1,723.05

800" x 3/4:"Jet Rodder Hose - {

3000.psi/7500 psi~. 4 ¢

. 1$2,29845

©.$2,298145

1000' x 3/4" Jlet Rodder Hose -

3000 psi/7500 p5|

$3,447.15

 $3,447.15

400" x 1 et Rodder Hose =Sta

2500 psi/6250 psic - -

5000

450,00

500' x 1" Jet Rodder Hose

2500 psi/6250 psi

$576.45

$576.45

600" x 1" Jet Rodder Hose,

"[2500 psi/6250,51 T |

84,1500

| %$1;150.80

700 X 1" Jet Rodder Hose - (no

Requires large hose reel -

$1,723.05

$1,723.05

800%x 1" Jet Rodder Hose ~(no

Reguires large hose reel = | -

52,2085

400 X 1" - 3000 p51 Jet Rodder

3000 psi/7500 psi

$833.70

$833.70

500’ x Jet’Rodder

3000,psi/7500 ps

ol

" 5%1,66530

600'x 1" - 3000'psl'1et Rodder

3000 pS|/7500 psi

$2,454.90

700" x 1".3000°psi = Jet:Rodder.

Requires large hose réel -

$2, 454 90




800' x 1" 3000 psi - Jet Rodder Requires large hose reel -

500! x:7A%" Jet RodderHose' -

$4,030 95

800' x 3/4" Jet Rodder Hose - d 3000 psi/7500 psi

800"x.1" Jet Rodder Hose = Co112500 psi/6250 psi- .= "

800" x 1" 3000 psi - Jet Rodder|3000 psi/7500 psi

6" Kiife Valve, Lowier RearDod|(Drain hose NOT included] -

56 685 35

1$2,599:80

8" Knife Valve, Lower Rear Dog(Drain hose NOT mcluded :

$2817.15

DebrisTank Inspection Hatch;

8! w/steps &hardles * <"

Rear, Hydraulic Pump Off SystdCptional pump placement 510 216 50
Rear;-Hydraulic Puip Off SystéOptional pump:placement .’ - $13;252:05
Rear, Hydrauhc Pump Off Syste Optlonal pump placement $17,515.05
Gravity Drain System: pluinbing to gate valve at mid-pass|, .- '$2;430:75
A Flat Style Rear Door ilo DomdA Wear Plate, Swing Style $7,002.45

Rear Splash Shield - Rear Flang]|

Domed or Flat Door

[l $2,45175

Rear splash guard (2 - 10 O'clock) - tank mounted

$3,411.45

Rear.Splash'shield Diamond-Plate Aluminur. -

T°$4.767.00

Vacuum Enhancer, Fan or PD, Air Operated

56 287 40

Rear.Doar Drain Valve Fiush 0}

Selectper valve i multipld |

Stainless Steel Ball on Debris B

Low:Water:

Replaces plastic

Groundlng Cable w1th Screw Ciamp 25 of Cable & 711 5 -~

5660 45

Back.Up-AldFm: -5 140

‘i{Standard onVac-Con:144)

7$353.85

Grounding Mat - , $1,262.10
Digital Scale System . . 7.7 [Single’Axle or Tandem Axl{. ; $9/146:55
Additional E-stop at Dump Station $570.15

Traffic:Camera With:Color Moij

Pick iip o FOUR carmeras .

| ¥51;540.35

Front Bumper’ Camera’ Placeme

To

Rear Camera Placement To be used with "Traffic C $_712.95
Curbside Camera-Placement - [ To:berused.with "Traffic ¢ -+ .+ $712:95
Driver's Side Camera PIacemen To be used Wlth "Trafflc C 7 S712.95

Front Hose Reel Camera Placer]

To oe ‘used Wlth "Trefflc C

Ommbus Precrsmn Power Syste

- |Mirror;Meunted LED Beacon/s

Compatible.chass

When'(1)is selected, D/S# . .8:

“Freigh.

LED strobe with Limb Guard, R

$1 197 00

When (1) is se]ected C/S i
LED 4.Strobés = (2) front bumper /1(2) ; : o

-.$2,467:50

LED Arrow Board Rear Debris Tank Door Mounted Whe |

$4,812.15

LED Arrow st|ck Whelen TAIVI85 Traffic Advisor- -

TTs3e30

o

$4,030.95

$4 957 05

' $4,957.05

$6,685.35

$2,817.15

$10,216.50

T$13252,05

$17,515.05

$2;430:75

 $7,002.45

~$3.411.45

= 1$4,767.00

$6,287.40

7 %6060

. $313.95

e 81 194 90

$5 996 55

$660.45

1:$353:85

$1,262.10

. 89,14

6.55

§570.15

54035

§712.95

712,95

$712 95

=T S1197,00

Sl 197 00

$4 812.15

. 163,635.10




$8,436.75

Arrow Board, D.C.T., WANCO, LED Rear Debrls Tank Doc
Hand Held Spot,Light - LED = | - A o

577385

58 436 75

Hand Held Spot Light - LED W|th 50 Retractable Cord

Sl 362 90

“ "51,352.9,0
LED-Boom Moginted Flood:Lights with Limb Guard = Whel(: - " .$950.25

- 1$950:25

LED Rear Mounted Flood Lights with Limb Guard - Whele

$950.25

$950.25

LED Flood Lighit - Level Wind Guide with Limb Guard -Wh " -

.$536.55

. $536.55

Midbody LED Strobes - Frame 1When picked with bumpe

$1,253.70|

$1,253.70

LED Midbody Flood Light$ with guads - Whelen NP6BB (I

$$950,25

T sos0s

LED Lighting for Tool Box

Heavy Reinforcéd Elbow "Wear:Back"..

$1,151.85|

sl $1,432.20

$1,151.85

Hydraulic Power Tool Opt[on front bumper control valve

$4,369.05

$4,369.05

Hydraulic Power Tool Option, Rear.Buriper ControlValve| . -

.$5,000.10

T $5,00010

Offset Manhole Roller 711~ 0050 - |

$491.40| -

$491.40

Grate Lifting Hook 711-9700° |

T ss7sa0

Cone Rack, between bogles, tandem

$715.05

$715.05

Rear Mounted Tow:Hooks s | © .7

.'$456,75

" $456.75

Auxmary Engine Remote Qil Dram

$357.00

$357.00

Remote Boot Grease Zerk' Assembly (Ground Level =incl{-

5308385

"7%$3,083:85

Remote Debris Tank Grease A5|Does not 1nc|ude ro[Iers ol

$3,323.25| ::

$3,323.25

Gréase Assembly: Artlculatlng Hose Reel”"

" $1,424:85

$6,835.50

55710

Automatic Lube System - in addition to mannal remote gr '$6,835.50
Automatic Lube Kit for.Centrifil Available on'Aerobgost BI{.- $3,571.05|
Vacuum gauge front bumper location behind reel $725.55

$725.55

Plastic engraved decals - adhesive type. (ilo standard)”

1 .0.2$2,211.30

T §221130

Water Cooler Rack

$395.85

$395.85

T 36,108.15

619815

Spanlsh Decals .

$0.00

$0.00

French De¢als” . " - - | .

7 s0.00

+$0:00,

12vDC Auxmary Hydraullc Pum Back—up to standard hydrc

$3.949.05

$3,949.05

Rear Bumper Assembly - ;:'|Standard on'Hi-Dump "

52,0775

" $2/277:45

Long Handle Storage/PVC (2) MUST SELECT LOCATION B

$652.05

$652.05

[Long Handle Storage PlacemenStandard with Hydro-Xpal. =

- 150,00

75000

Long Handle Storage Placemen Must be picked with “Long

$0.00

$0.00

Cone Storage Rack - MUST SELECT.-PLACEMENT BELOW -

i $537.60

. ..$537.60

Cone Storage Rack Placement {Must be used with "Cone

$0.00

$0.00

Corie'Storage Rack Placement {Must be usedwith *Cone{"

St 50.00

. ~$0.00

Cone Storage Rack Placement {Must be used with "Cone

$0.00

$0.00

Cone Storage Rack Placement {Must be used with "Cone | . " *

. $0.00

$1,617.00

$1,617.00

'|SHELLBACK BOOM ELBOW |
SEGMENTED'BOOM ELBOW | .. "% 577 - 2ii

~$1,604.40

$1,725.15

$1,725.15

SEGMENTED WEAR BACK BOOM ELBOW — _ )]/

Rear storage buriper .

7+ $2,512:65

Boom Headache rack a€” Chas Please Consu.l't Faotory for|

$4,335.45

$4,335.45




Hose Guide, spare 665-0004..

823015

$735.00

Catch Basin Retriever 711- 0371l o -
Manhole Cover Lifting Hook 681-0084.. . ;. - =" |1

' $140.70

54 Fire Extinguisher, spare (one is standard)

$206.85

First Aid Kit 690-0500. P e

1.7 $126.00

$126.00

Triangle Kit 690-0494 (one is standard) spare
Grease Gun 690-0093 ‘ RGP

w .+ $101.85

Anti-Sail Mud Flaps (rear)

3' 8" Aluminum.Pipe Extension - .. ..

$395.85

.- $313:95

5'x 8" Aluminum Pipe Extension

$369.60

6 x 8" Aluminun Pipe Extension *, ~.'i i 7 ]~ 541580

8' x 8" Aluminum Pipe Extension

$456.75

GAV % 8" Catch Basin Nozzle with Serrated End. 1~ |

| 347670

Non-conducting Catch Basin Nozzle

"$1,365.00

8" Adjustable Air Gap w/duick [(1) 8" quick clamp incluide(-" -

3'x 8" Clear Demo Tube 71.1-1255

$745.50

Creular Operator Fandie 70172~ [~

T §35.45

-18" to Double 4" Y Adapter 800-0476

5491.40

8" Flange to 6! Sleeve Adapter800.0351 o7 |

7574675

8" Quick Clamp, spare, 680-0015

$51.45

Rubber flex hose end for CB. Tube/Hydroexcavatlon

815225

5'x 6" Aluminum Pipe 6" Intake System

$369.60

3!'x.6" Aluniinum Pipe -~

- [6" Intake System -+ | .

7$31080

6'x6" Alumlnum Plpe 6" intake System

$415.80

6" Quick Clamp: - 16" Intake System. -

T $69.30

6" Adjustable Alr Gap

$577.50

6"!ntake System (1) 6" qu | .
et -15260.40

6 1/2l 6“ Catch Basm Nozzle Wlth Serrated End

$278.25

Additional Pipe Rack(s), specifySpecify any requested locz. .*." -

Folding Pipe Rack (3), Mtd Rear Door

Aluminum Stordge Box (Additional) Behind:Cab 16" x 42"|"

$3 751 65 .

'$6,617:10

$3,535.35

Aluminum Storage Box 16" X 42" X 96"(Upgrade) Behmd
(2)-Roll out shelves forstorage boxbehind ¢ab. ‘

7$2,060.10

Side Mounted Tool Box 35" x 14" x 24"

$1,025.85

35" 14" x 24" Aluminum Side|Consult factory foradditia - ..

“'$644.70

2 ) 24" x 18" x 18" Steel Rear Tool Boxes, mtd each side o

"$1,257.90

2)247x 18" 18"Aluminum Redr. Tool'Boxes, mtd each g:. .~ -

+52,136.75

Dry Decking - side tool boxes {6' & 35") - each

$282.45

Dry Decking - behind cab storage box{6") . <~ ;|

. .. $689.85

(2) Front Bumper Tool Boxes 81711—50463 Curbside/711-f

$1,139.25

%2348

$735.00

-, $140.70

$206.85

T "$126:00

$126.00

- $101.85

$395.85

" $313.95

$369.60

$456.75

T $476.70

$1 365.00

C-..78604.80

$745.50

L 434545

$491.40

- $24675

$51.45

T S152.28

$369.60

..'5310:80

$415.80

oo+ $69.30

$577.50

- $260.40

$278.25

L 8243160

$3,751.65

. .$6,617.10

$3,535.35

¢ 1'$2,060.10

$1,025.85

5644.70

"$1,257.90

. $2,136,75

$282.45

. $689.85

$1,139.25




3/4" Nozzle racki.”

3/4" 30 gpm - Standard Nozzle spare

5500 85

3/4°50:gpm- Standard Nozzle:spare ~ "

L 74500.85

3/4" 30 gpm Penetrator Chisel - Standard, spare

A$573 30

3/4" 50 gpm;Penetrator Chisel < Standard, spare”

3/4" Nozzle Pipe Assembly (skld), spare

374"30 gpm Grenade Nozzle -

$132 30

3/4" 50 gpm Grenade Nozzle

Aluminum:Storm Nozzle'3/4™30.gpm

Aluminum Storm Nozzle 3/4" 50 gpm

3/4% Storm Nozzle:Pipe Assembly (skid)

3/4" 30 gpm Rotating Splnnln Nozzle

Alum|num Storm Nozzle 1" 80 gpm |

1%VStorm Nozzle Pipe Assembly: (skid)

1" 60 gpm Standard Nozzle, spare

$500.85

™ 70 gpm! Standard Nozzle spare.”

+i.7-8500.85

1" 80 gpm Standard Nozzle spare

$500.85

. 5500.85

1" 60 gpm Penetrator Chlsel Standard spare

1"70'gpm Penetrator Chisel > Standard, sparé™.

$573.30

1" 80 gpm Penetrator Chlsel Standard spare

$573.30

Peniétratoriozzle. e, Y o

TS0

$132.30

1" Nozzle Pipe Assembly (skld) spare ]
i 60 gpm Grenade Nozzle R

TS070

. :$107340

1" 70 gpm Grenade Nozzle

$1,073.10

$1,073.10

1780 gpm Grenade Nozde . |

L0730

2 $1/073.10

Grenade nozzle

$1,073.10

$1,073.10

1" 60gpm Rotatifig Spinning Style™.” ...

J 008126315

. $1,263:15

1" 70 gpm Rotating Spinning Style |

$1,263.15

180 gpm-Rotating-Spinning Style*

N 51 263.15

$4,090.80

1" x 10' Length Leader Hose

$348.60

1:1/48" x 10" tengthiléader Hose 7~ + ~

[~ sas60

3/4" x 15' Length Leader Hose |

$523.95




1

17 x 15 Length LeaderHose

T eea38s

1 1/4" X 15' Length Leader Hose

374" % 20% Length Leader Hose

| 5523 95

$558 60

1" X 20' Length Leader Hose
174" x 20'1engthileader Hose's 2.0 ¢

3/ " x 25' Length Leader Hose

$558:60

1" x:25" LengthLeader Hose::

$667.80

‘$667 20

T 866780

$667.80

1 1/4" X 25 Length Leader Hose 7 _ _
/4" x 30" Length'leader Hose; Spare ", - -

$163.80

. $163.80

1" X 30" Length Leader Hose, Spare

$163.80

1-1/4" x 30" Length LeaderHose, Spare "= " % L

Hydrailic Swage Kt .. [/ i

.. $163:80

$163.80

$163.80

5376530

1" Swage £nd

$101.85

$101.85

3[4 Swage En

Paper Vac-Con Manual No Ionger standard

$257 25

! Pain.t Modnle: Smgle Stage Polyeurethene Ellte Whlte (w

~ 50.00

$0.00

Paint Module: Single-Stage Polyeurethene Elite School By:™

Paint Module: Single-Stage Polyeurethene Elite Safety Ye

5000

$0.00

Paint Module: Single-Stage Polyedrethene Elite Coca Cola .

£.50.00

50000

Paint Module: Single-Stage Polyeurethene Elite Candy Ap

' 50.00

$0.00

Paint Modiile; Single-Stage: Polyeurethene Elite'Medium:|. ==

co 25000

Paint Module: Single-Stage Polyeurethene Elite Deep Blus

:so 00

$0.00

Paint Module: Sirigle-Stage Polyeurethene:Elite:Pepsi:Blud, . i

_© 50100

Paint Module: Single-Stage Polyeurethene Elite Omaha O

$0.00

$0.00

Paint Modulé: Single-Stage Polyelirethene Elite: Cat Yellod .57 1$0.00

80,00

Paint Module: Single-Stage Polyeurethene Elite Lime Greg

$0.00

“““ $0.00

Pgint Module:

ingle-Stage Polyeurethene Elite’'Green (PR

5000

T $0.00

$0.00

$0.00

Paint IVIodule Single-Stage Polyeurethene Ellte Wood[an
Undercoat -Vac-Con-Module & Cha55|s ' :

| .°62,698.50!

£ 1$2;698.50

Metallic paint Option

510 963.05

$10,963.05

l\fll'ain'frar‘/fl\'e' Déck:Coating:. .,

Clin‘lied of adhesive:grip.tag = :

*1$3,558.45

S35

Painted steel upper water tank panels in lieu of standard

$735.00

$735.00

Palnt Module

ingle-Stage Polyurethane Elite:Maroon{(P| . :.

- 50.00

T %000

Paint Module: Single-Stage Polyurethane Elite Grey (PPG

$0.00

$0.00



Reflective Striping; Other than|Avail colors: Black; Red, O1 1 . .

$889.35

V$0.VOQ

‘ Standard Strlplng ‘Package Whrte 692- 5204 01

Paint Chassis HoodFlat Black | - """

599330

L. °$993.30

Chassis Dealer to Paint Cab - Speufy Color '

Ereightlinef 114SD 6x4 66000GVWR ISL370 3000RDS; ",

$9,030.00

©$109,809.00

© $109,809.00

$9,030.00

$124,692.75

$99,750.00

$112,444.50

$102,873.75

Freightliner 114SD 6x4 66000GVWR DD13.450HP 4500R0  $124,692.75
Freightliner 114SD 4x2 43000G ‘ $99,750.00
Kenworth T-480 PX-9 370HP 3(!ncludes FFE and FEPTO 5112,444.50
Kenworth T-480 PX-9 370HP 3(Includes FFE and FEPTO $102,873.75
Kenworth T-880 MX-13 SBA 45 Requires Front Frame Extensior;  $135,697.80

$135,697.80

Kenworth T-880 X-15 500HP 4]

Allison Seties 3000 5:year/unli

Requires Front Frame Extensior

S

Requires TrandSynd Synth’ - 3

<$137,379.90

$1,842.75

$137,379.90

Allison Series 4500 5- year/unll

$2,283.75

Roll Bogies; Tandem Axle ¥ ™| . =

ReqdiresTrandSynd Synth

s - P PR
LAY R A A N

- +.$4,565.40

kS 's4 565.40

$1,703.10

$1,703.10

Block - Heater

2-man passenger seat

T sa,10358

Tsti0sss

Metric speedometer

$2,293.20

$2,293.20

TR s e e -..1

Front Mud Flaps o . . - i

wo e

T 17745

Spare Tire and Rim, Front (Please specrfy 512e in commem

$2,587.20

T $2.587.20

Spare Tire and Rim; Rear (Please specify size in.commenty -

- - $1,294:65

Spare Front Wheel Aluminum(Please specify size in comn|.

$736.05

$736.05

Spare Rear:Wheél Aluminum (Pleasé spetify size'in.comn)”

T 844520

544520

12 ton jack & lug wrench

$489.30

$489.30

Chassis Parts.Catalog . o« o "

[

055865415

. $654.15

$84.00

. 2865415

$654.15

T 84,064.55

Chassis Operators Manual $84.00
Parts Manual.on Thumb Drive |Freightliner/Western Star|: < . '$654.15
Service Manual on Thumb Driv Frelghtllner/Western Star $654.15
Rernote Chassis Engine Start Switch ™ £ - '$4,064:55
FR 114SD/WS 4700: 5yrs./200,|5yrs. TOTAL (lncludlng Sta $11,567.85

T $11.567.85

FR'1145D/WS 4700;3yrs./200,]’

3yrs. TOTAL (Inciuding Sta|”

© . $6,759.90|

. "$6,759.90

FR 114SD: 4yrs./200,000mi. ex

4yrs. TOTAL (Including Sta

$8,468.25

$8,468.25

Duralift "Self-steer™ suspénsior

Consult Factory: Pusher-of.”~ " $20,620.95

.. $207620.95

Add Front Frame Extensions to

Chassis Models Peterbilt 3

$12,896.10

$12,896.10

FR114SD/WS 4700: 3yrs:/200;

3yrs: TOTAL {Including Sta| ="

+$7,881:30

. $7,881.30

FR 114SD: 4yrs./400,000mi. ex

4yrs. TOTAL (Including Sta

$12,854.10

$12,854.10

FR 114SD/WS 4700; 5yrs./200;

Syrs. TOTAL (Including Stal.

$12,520.20

_ $12,520.20

Spare Front Wheel Steel(Please specify size in comments

§727.65

$727.65

Spare Rear Wheel'Steel {Please specify size.in comments)} | -

-1 . $248.85

FR 114SD: 5yrs./200,000mi. ex

Syrs. TOTAL (Including Sta|

$11,728.50

$11,728.50




$5,130.30

5,1

30.3

"|John Deere Tier 4 5YR/5000HR, Full Coverage Wa-rranty

4



01/31/2022 NEW SOURCEWELL TITAN COMBINATION JET/VACUUM SEWER CLEANER
SOURCEWELL CONTRA(_:T: 101221-VAC

Customer: ST. JOHNS COUNTY _ B _ Shipping: = FLORIDA
Requirement Specification
Combination jet/vacuum sewer cleaner with all standard equipment TAQD311HE/1000 (TITAN PACKAGE) - $289,512.86
10 Yard Body in lieu of 11 Yard ' ‘ ($13,512.00)
Freightliner modgzl 114SD 4 x 2, 43,000 GVWR chassis with a 370 HP engine, 3000 RDS Allison automatic transmission $99,750.00
Body mounting on Chassis - “ $6,618.15
Titan Package Including all standard equipment ' ; l $0.00
AQD Fan drive for Titan . $0.00
10" Aluminum telescoping boom with pendant control station $17,673.60
Front mounted articulating to driver’s side hose reel, 600' x 1" capacity (Std Pivot) ‘ - . $0.00
25' aluminum intake hose (1 - 3', 2-5', 1-6' and 1-6.5' catch basin nozzle) with locking quick clamps $0.00
Sealed and locking tool boxes _ . ) _ ) _ _SO._OO
Z_ink, PPG paint - line on process, “aircraft-grade” primer ' » N Do : _ $0.00
12 month standard warranty onmodule 1 ) o o _ - - 7 . _ | $0,60
5# fire extinguisher 7 _ | ‘ | R $0.00
Set of triangles ' ‘ | | | $0.00
5 year centrifugal compressor (fans) warranty 7 | 7 ' _ $0.00
2 year water pump warranty. . 7 | | | 7 $0.00
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S Requirement Sp ecification
5 yeaf water pump drive warrar-lty $0.00
800" x 3/4 " Jet rodder hose 1$2,298.45
50 GPM @ 3000 PSI Giant water pump system with a GM 5.7 Gas 140 HP auxiliary engine $0.bO ‘
6" Knife valve, lower rear door mounted Wlth cam-lock $2,599.80
50" Capacity retractable hand gun hose reel ’ $2,647.05
Debris body “Power Flush” system, 8 jets $2,506.35 ‘
Variable flow valve $558.60
Hose footage counter $747.66
-Auxiliary engine remote 0il drain $357.00
Grease assembly articulating hose reel $1,424.85
Rear mounted tow hooks $456.75
Remote boom grease zerk assembly $3,083.85
|| Remote debris tank grease assembly $3,323.25

Hand held spot light - LED . $773.85 ||
LED Arrow stick $3,635.10
LED Boom mounted flood lights with limb guard $950.25
LED Midbody flood light with guard . $1,253.70
LED Rear mounted flood lights with rl:imb gual-'ds $950.25
LED Strobe with limb guard 1 $1,197.00
Mirror mounted LED strobe lights with limb guards $1,197.00

6 Way penda;lt control station, spare $661.50
Low water alarm with light $656.25
Rear Axle load limit alarm $1,194.90
Rear camera placefnent $712.95
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Requirement Specification

Wireless remote control . . $5,996:55 '
Traffic camera with color monitor ' , : $1,540.35

2 14" Water drain gate valve ‘ -  $380.10
Lazy Susan 5 pipe rack - $3,314.85
Paper Vac-Con Manual _ ' . $257‘fZS
Stationary shelves in behind cab 12" x 36" x 30" storage boxes _ - $0.00
3/4" Nozzle rack | ‘ _ $154.35
Two 5'x 8" Aluminum pipe extension ’ : 7 ‘ - $739.20
8" Adjustable air gap with quick clamp . ’ ‘ $604.80
Two 8" Quick clamp, spare _ , | ol , , i $102.90
Paint Module: TBA “ S - B _ $0.00
R.eﬂective striping: White or Blue ' : | | $10.00‘ .
Power Gl-lidc “Reel Power” level wind guide - No Charge - 7 ) ‘ . - $0.00
Two standard ENZ nozzI.f:s; one sanitary (egg) and one Chisel point penetrator | | | * $0.00
ICC lighting | é0.00:
Local dealer pre delivery and inspection. | $0.00
On site cuétomer training ’ $0.00 ||
i)a/-;r;t;)m(;us-tomer facility $1,050.00
Additional Discount Offe;red By Locai Dealer ' - - . ) ($20,790.26)
TOTAL PRICE OFFERED TG SOURCEWELL MEMBER g | A $426,579.06

Delivery is Days after receipt of order.
SOURCEWELL CONTRACT NO 101221-VAC

VENDOR/CONTRACT HOLDER: °~  VAC-CON, INC.
969 HALL PARK RD
: . GREEN COVE SPRINGS, FL 32043 Cm
CONTACT: M.J. DUBOIS . : -

EMAIL MJIDUBOIS@DUCOLLC.COM -
. PHONE: 410-924-1004 :
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